














LEADING LIFE INSURANCE WEEKLY 


wi 
Via clOmlaitisaeelioe 


y, 
i LIFE INSURANCE EDITION 


> 
FRIDAY, NOVEMBER 15, 1929 


(> 


Some Old Ideas 


Members of our agency organization are trained 
to believe that the real, underlying function of life 
insurance is to provide monetary compensation in 


some degree for the loss of the breadwinner in the 





average family. We respect the “large buyer” of 
insurance and we appreciate his business, but at the 
same time we are convinced that the underwriter’s 
first duty is to the man to whom life insurance 


protection is most essential, the “average man.” 








In this particular, then, we are fundamentalists. 





Illinois Life Insurance Co. 


Illinois Life Building Chicago 1212 Lake Shore Drive 
Raymond W. Stevens, President 
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CCASIONALLY ~~ will find a prospect 
r 


who has an elderly mother dependent upon 
him for support. If he should die, she would 
be left in an embarrassing position. 

If he is also supporting a wife and family, 
it is likely that he cannot afford to spend much 
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on life insurance for the benefit of his mother. 
Yet the cost of the new Travelers Pure Protec- 
tion policy is so low that he easily could afford 
to buy $5,000 or $10,000 on this form, which 
could 4 used to buy an annuity for her in case 
of his death. 


TRAVELERS 


THE TRAVELERS INDEMNITY COMPANY 


THE TRAVELERS FirE INSURANCE COMPANY 


FIRE 
WINDSTORM 


BURGLARY, PLATE GLASS, AIRCRAFT, MACHINERY, INLAND MARINE 








—_— 








Nation 


cia 


NEW 


Life Ins 
as Or 








15, 1999 

















thirty-Third Year No. 46 


The National Underwriter 


WIFE INSURANCE EDITION 


CHICAGO, CINCINNATI, NEW YORK AND SAN FRANCISCO, FRIDAY, NOVEMBER 15, 1929 







$3.00 Per Year, 15 Cents a Copy 





Progress Plans 
Are Discussed 


National Life Underwriters Asso- 
ciation Trustees Take Im- 
portant Action 


NEW FEATURES APPROVED 


Life Insurance Day Will be Recognized 
as One of the Big Yearly Events 
in United States 


YEW YORK, Nov. 14.—Many phases 
the comprehensive expansion program 
the National Association of Life Un 
awriters were pushed forward at the 
the the 
nual convention held here. President 
S.T. Whatley presided and outlined his 
rrogram and the various special com 


nrst meeting of trustees since 


ttees and their efforts were reported 
howing much progress. Some new tea- 
tures of activity were approved and will 


be worked out by Manager Roger B 


wil and his office staff. The standing 
mmittees were named and approved 
w the trustees, but will not be an 


unced until acceptances ‘have been re- 
eived from all. 
To Emphasize Life Insurance Day 


One of the important steps taken was 
the perfection of plans to make life in- 
surance day nationally known this year 
\ pretentious (program is being worked 
ut for Jan. 22, which is life insurance 


ay of thrift week. On that day simul- 
neous luncheon meetings will be held 
y all of the 232 local associations. The 
National association is working on the 


lans for these meetings and is arrang 
ga national hook-up of radio stations 
ver which a powerful program of life 
surance talks by prominent figures will 
will be broadcast that day at the noo 
Ir over stations in New York, Hart- 
ord, Milwaukee, Chicago, Los Angeles, 
ortland, Dallas, and Atlanta. 


ilial 
Local Association Meetings 


omewhat linked with this was the 
Mansur B. Oakes of Indiana- 
local association programs. 
matter is now being prepared 
ribution among the local units, 
ing them adequate material for all 
he meetings, independent of outside 
alent. A plan is being worked out 
\ by the National association will 
he national routing of eminent 
urance speakers, scheduling them 
ss-country speaking trips, with 
minimized and _ pro-rated 
long the local units. 
Monthly Bulletin Plan 








One the important new features 


proved was the plan of Managing Di 
Roger B. Hull to bring the or- 
in close contact with its en- 
20,000 membership and retain that 
ntact throughout the year through a 
(CONTINUED ON PAGE 26) 
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Conway Amplifies Views 


New York Superintendent 


Justifies His Declaration 


Made During Stock Spree That Life Insurance 


Should Be Permitted to 


By CHESTER 


14.—At the re- 
UNDERWRITER, 
the 
com 


NEW YORK, Nov. 
quest of THE NATIONAI 
Superintendent Albert Conway of 
New York insurance department 
mented today on recent statement 
as to life company investments. 

He reiterates his previous stand 
explains what he has in view 
posed legislation in connection 
stock investments. Superintendent Con 
way has not changed his views fron 
those voiced at Toronto this fall, but he 
points to the need for some plan by 
which life companies could aid in future 
emergencies. 


1: 
nis 


and 
pro 
with 


as 


Still Believes in Restriction 


Mr. Conway explains that he still be 
lieves life companies should not at pres 
ent be permitted to invest in common 
stocks. as he emphatically stated at To- 
ronto in September. He does, however. 
feel that there should be provision for 
the extension of the great life insurance 
funds to a small degree into such na- 
tional crises as that of two weeks 
and which may reappear 10 or 20 years 
hence. 

Any such legislation would limit 
company funds thus invseted to no more 
than 1 or 2 percent of their assets, but 
this would be a huge fund in the 
gregate, such as even the banks cannot 
offer for market stabilization. 


ago 


ag 


Would Leave It Optional 
It would be purely optional, but 
wld nermit life comnanv executives, 


if they deemed it advisable, thus to dem 


mnstrate to the public that basic busi 
ness was sound and no reason for mar- 
ket nanic existed. 

“The situation two weeks ago was 
serious.” Mr. Conwav said, “for panic 
had seized the peonle and all recogni- 
tion of husiness values seemed to dis 


Todav this is not true and even 
the declines on the market since then 
larre as thev have been. point to a con- 
trolled decline But two weeks ago 
there was need for some demonstration 
to the investing public that the 
institutions of America were unchangec 
and the huge assets of such institutions 
as life insurance stood as a bulwark 
against future difficulties. 


yewnHe?r 


b sic 
} 


Critical Situation Existed 


“Had the panic of the two most hectic 
davs continued two days longer or even 
one dav longer, the position of the 
financia! structure of the countrv might 
have been endangered—not that the 
price declines were so serious, but the 
dominating spirit was manic and reason 
was thrown to the winds. 

“Tt is in such situations that life 
surance could lend its supnort, the sup 
port of the greatest financial unit of the 
country. Not actually bv investing bulk 
funds, but by demonstrating that it has 
faith in the economic structure of the 


in 





country which the peonle lose in such 
emergencies. It could be accomplished 





Bolster Sinking Market 


C. NASH, JR. 

by permitting the life companies to 
show their hand to a limited extent in 
somewhat guaranteeing values of the 


economic structure. 
Would Check Future Panics 

“Just as in financial emergencies of 
the past, the appearance of bankers’ 
pools would immediately return the 
market to stability, the offer of a 
small proportion of life funds would 
check the panic of the future. It is all 
merely a matter of reaffirming the faith 
of the public in financial and economi 
America, and how better could this be 
done than through one of the greatest 
of its institutions, life insurance. 

“Use of merely fractional sums would 
prove a gigantic shock absorber for the 
market. Were the companies to offer 
but 1 percent of their $17,000,000,000 
assets, it would mean a ‘pool’ of $170,- 
000,000, a fund such no emergency 
has called forth hitherto. And in the 
future this 1 percent would very easily 
mean half a billion, a sum which has a 
meaning for such conditions. 


sO 


as 


Only Emergency Measure 


“This would be only emergency leg 
islation. It would only grant the privi- 
lege to life companies for a_ limited 
period of two or three years, till the 
market were again above its emergency 
low level. There would be nothing to 
lose. Only the securities of regular in- 
dustrials and utilities would be used, and 


only to a maximum of 1 or 2 percent, 
perhaps, of the assets. 
“As the emergency passed, this de 


partment of the investments could bs 
closed and it would have been a sup 
port more to banks and industry by life 
insurance, which would have been jus 


tified. 


Sees Cyclic Recessions 


“Today it is apparent that cyclic re 
on the market have not been 
eliminated, and thus 10 or 20 years 
hence the same situation may recur at 
even a greater degree of intensity. Thus 
I believe some legislation is necessary 
to permit life companies to thus meet 
future emergencies, and I hope to see 
some such legislation enacted. 

“I do not by this mean that I will 
seek liberalization in the general invest- 
ment policy for life insurance, but I d¢ 
believe emergency measures should be 
permitted in the future such as were 
sought two weeks ago. 


cessions 


Says Now Is Time to Act 
“We should act now to prepare for 
the future. Long after I and all thos« 
now in the business may be gone. | 


believe that even this time life insur 
ance did help by merely bringing to the 
attention of the people its faith and re 
sources, and I believe in the future legal 
provision for such aid would be an even 
greater help in the times of financial 
crisis.” 





Stock Orgy Has 
a Silver Lining 


Leaders See Great Demonstration 
of Life Insurance Idea As 
One Result 


COVER 


AGENTS LOSSES 


Production Drop During Trading Pe- 
riod Reported—Many Prospects 
“A. W. O. L.” from Offices 


Life insurance undoubtedly will profit 
trom the 
market 


leaders 


greatly 
sto k 
many 
a he 


lesson of the 


the 


object 
c rash, 


the 


in opinion of 


in business, including 
agent the 
Aetna Life in Chicago and president of 
National Life Un- 
derwriters. 

One the 
pick the 
thousands of speculators of small means 
the that 


Whatley, general of 


the Association of 


way in which business will 


up is through convincing of 


throughout country stocks are 


a dangerous thing to trifle with. Life 
msurance men believe the normally 
heavy production of the last quarter 
which is swelled by the taking of many 


policies for Christmas presents, will be 


heavily increased by the return to con- 
servatism and Satety ot investment 
caused by the market crash. 


Source of Big Business 


Another source of large additional 
business which already has been tapped 
is that of covering the market 
investors Producers in many agencies 
have availed themselves successfully of 
this timely sales argument. 

An agent of the New York Life in 
Chicago last week closed a $100,000 case 
than 


losses ot 


less 






in two minutes on this basis. 
Che interview was as brief as this 

“Jim, how much did you lose in the 
market crash?” 

“They got me for $125,000,” 

“You know, I can replace $100,000 of 
that for 3 percent.” 

“What do you mean?” 

“I mean I can make up $100,000 of 
that loss to you right now and it will 


only cost you 3 percent.” 

The agent's friend caught the idea in- 
stantly, and said, “All right Do it.” 
That was all there was to the sale. 

(CONTINUED ON PAGE 26) 





West Virginia Approves 





Commissioner Edgar C. Lawson of 
West Virginia has adopted the new 
standard provision for total and per- 
manent disability benefits on life insur- 
ance policies as reported at the Toronto 
meeting of the National Convention of 
Insurnace Commissioners The new 
provision will be effective July 1, 1930, 


and on the day before, the departmnt 
will withdraw its approval of all out 
standing provisions now being used 
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Parkinson Draws Moral 


from Pricking of Bubble 


STOCK MARKET 


LESSON OF 


Equitable President Stresses that Pol- 
icyholders Need Not Scan News- 
paper Quotations of Values 


President Thomas I. Parkinson of the 
Equitable Life of New York finds noth- 
ing unusual or unexpected in the stock 
market collapse. In a talk at a testi- 
monial dinner in Boston honoring 
Charles E. Townsend, the company’s 
general agent there with a record of 35 
years’ continuous service, Mr. Parkinson 
expressed views that are of consider- 
able significance because he heads one 
of the greatest financial institutions in 
the world. 

He sought to clarify the position of 
American mutual life insurance compa- 
nies as affected by the stock catastro- 
phe and answered the query of those 
who have suggested that now is an op- 
portune time for these organizations 
with their billions of assets to come to 
the rescue of a crumbling market and 
make profit for policyholders. 


Shuns Policy of Speculation 


“Equitable funds have not and shall 
not be invested in speculative markets,” 
he declared. “Even though there be 
chance for speculative profit, we can- 
not under the law use the funds placed 
in our trust for such purposes. 

“We have no quarrel with those who 
seek such profit with their own individ- 
ual funds. Our desire is for security and 
our responsibility is to see that this se- 
curity admits of no qualification. 

“Things have changed. War taught 
what would have taken 50 years to learn 
even as to economics. Events of the 
past week have shown, however, that 
though many things have changed there 
are certain fundamental facts in arith- 
metic that remain the same. We can- 
not get away from facts and depend on 
hopes and optimism alone, 

Much Hope and Little Facts 

“There 
said they 
investment 


were many individuals who 
had learned the secret of the 
field and would not be con- 
tent with thrift plans such mutual 
life insurance companies offer. They 
have gone on with 98 percent of hopes 
and about 2 percent of facts until struck 
with fear.” 

Mr. Parkinson said life insurance poli- 
cies will prove to be a stabilizing in- 
fluence in the lives of many who suf- 
fered in the market crash. There have 
been big demands for policy loans which 
are met pleasantly and promptly, even 
though the purposes of such policies 
were impaired by the holders. 


as 


No Seanning of Quotations 


“Policyholders do not have to read 
the afternoon papers to see what their 
policies are worth,” he continued. “We 
and our policyholders have reasons to 
feel happy and free from troubles that 
much of the business world has been 
inflicted with in recent weeks. 

“We are a great public institution, 
owned and controlled by the policyhold- 
ers and our task of education and per- 
suasion should be never ending. The 
fact that there is 100 billions of life in- 
surance coverage in effect in America 
today does not cover modern economics. 
We have not scratched the surface as 
yet.’ 


Lamar Life Reports Good Gains 


reports an increase 
in new ordinary 


The Lamar Life 
almost 25 percent 
business paid for in October and 
an increase of almost 33 percent in in- 
surance in force when compared with 
the same date last year. New business 
paid for the first ten months showed 
a gain of more than 26 percent. 
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Find | Rural Policyholders 
Steered Clear of Market 





One fact has been sifted out of the chaos in the stock market—life insurance 
policyholders in rural districts did not “fall” for the glowing prospect of financial 
independence to be gained by forsaking conservatism—and their life insurance 
cash values—for frenzied speculation. Reports from a number of companies, sev- 
eral of which have a very large percentage of policyholders living in agricultural 
districts, indicate that the increase in number of applications for policy loans largely 
is chargeable to city policyholders. The opinion of several executives is that older 
companies, particularly those which have policyholders who have carried their 
contracts for many years and have built up large values, are the ones that are 
experiencing the great run on cash values. 


It is the opinion of S. T. Whatley, 
president of the National Association of 
Life Underwriters and general agent 
in Chicago for the Aetna Life, that life 
insurance cash values helped thousands 
of small investors and large speculators 


over the country to save themselves 
from financial ruin by providing cash | 
immediately obtainable with which to 
furnish additional margins on _ their 
stocks. Mr. Whatley says this is one 
of the finest demonstrations that life 
insurance ever has given of its ability 


to meet emergencies. 

Life insurance is sold to some extent 
on this very guarantee. However, it 
intimated by a number of company ex- 
ecutives that some _ stock brokerage 
houses have not been above suggesting 
to their clients that they borrow on 
their life insurance to put up margins. 


is 


Express Fear of Lapsation 


Therefore it is believed that one of 
the greatest dangers of the moment is 


that a great deal of insurance will be 
lapsed because it is hypothecated so | 
that the actual premium being paid, fig- 


uring the reduced amount of insurance 
because of the loan, and the interest on 
it, is more than new insurance would 
cost at the attained age. For this rea- 
son all life insurance companies in this 
country are said to have started inten- 
sive conservation of business and are 
pointing out particularly to their agents 
the need for strong personal contacts 
with policyholders to the end that loans 
will be repaid, at least on an installment 
basis, and policies restored to full value. 
It is feared that this situation will prove 
a “windfall” to twisters who may be 
counted on to explain the point to 
policyholders, 

Middle western companies, especially 
those with a large amount of rural busi- 
ness—some admitting that as much as 
60 percent or 70 percent of all policy- 
holders reside on farms or live in coun- 


try towns—find no marked increase in 
policy loans. 
Peak of Loans Is Passed 
Some reports two weeks ago, when 


investors first faced the danger of hav- 
ing their stocks closed out, said there 


was an increase in loan applications. 
But since that time the number has 
cropped back almost to normal with 


nmiany companies. The belief is general 
that policyholders who made these loans 
at that time had their additional mar- 
gins wiped out in most cases and de- 
cided not to endanger their life insur- 
ance further. It is believed, however, 
that the effects of this loan situation 
will not develop fully until upwards of 
a month has passed. 


Few Farmers In Market 


“T don’t believe farmers played the 
market very much,” the vice-president 
of one Chicago company said. “Some 
of the farmers who had weathered the 
agricultural crisis, the wildcat oil boom 
and the land boom—with the result that 
they thought they were wiser than their 
fellows—undoubtedly were ‘hit on the 
stock market, but I do not believe even 





these were hit very hard. 
“Farmers do not have much faith 
in Wall street. They believe that the 





| manipulators lead the lambs to slaugh- 
| ter.” 

| This slightly more 
| 


but only a 


company has 
loans than normal, 
moderate amount, and it has a fair 
amount of rural business. Incidentally 
during October, when a large part of 
the stock crisis developed, the company 
wrote more than $5,000,000 of business, 
| which was an all time record compared 
| with the normal $3,000,000 production 
|a month to be expected. It has had 
35 percent increase in the first 10 months 
of this year. 

| Another company with approximately 
| 60 percent of its policyholders living in 
| rural communities has_ noticed no 
| marked increase in policy loans. Still 
| 
| 
| 


policy 


another company with 50 percent of its 
policyholders living in the country also 
a slight increase in 
weeks back there 


has remarked only 
loans, although two 


| was an influx. 


Finds Increase About 30 Percent 


Still another company reports an in- 
increase in policy loans of ap- 
| proximately 30 percent for. the year 
jended Sept. 30, as compared with the 
previous fiscal year. This figure does 
not include the rush to cover stock in- 
vestments during the last month, but 
it is believed that a great deal of this 
increase chargeable to the demand 
for money with which to play stocks. 

This company had 5,440 policy loans 
in force on Sept. 30, 1926, 5,721 in force 
on Sept. 30, 1927, 6,032 on Sept. 30, 
1928, and 6,459 on Sept. 30 this year. 
The normal increase in policy loans 
has been around 300 a year, it was 
pointed out, but during the last year 
127 new loans were made. 


dicated 


is 


Many Stand in Line 


And also this company, which has ap- 
proximately 50 percent of its policy- 
holders in rural districts, said serious 
eflort was being made to localize the 
sections and types of policyholders 
from which this increase was coming, 
but little success had been had. It 
was said the loans appeared to be com- 
ing from all kinds of policyholders and 
that reports from other companies in- 


dicate a similar experience. 
Many agencies reported almost con- 
tinuous strings of policyholders waiting 


to file loan applications or get money 
on completed loans. Several of the 
larger agencies in New York, Chicago 
and other cities gave testimony to this 
unusual situation. 


One Loan of $23,000 Reported 


One agency reported that a single 
policyholder borrowed $23,000 on_ his 
large insurance line, practically wiping 
out a special fund held by the agency 
for the purpose of giving quick loan 
service. A leading general agent ad- 
mitted he had put a mortgage on his 
life insurance for the first time in his 
life, and expressed the hope he would 
be able to pay it back. He reported 
line of policyholders waiting {to get 





money, many borrowing the full loan 
value. The president of a Chicago com- 
pany told of an old policyholder who 
borrowed $5,000 or so on his insurance 
that never had been touched before. 







Industrial Insurers Hold ff jfe 
Annual Meeting at Mobi 


( 


Provide 
NM 





RECORD LARGE ATTENDAN( 


Deputy Coleman and Frank N. Juli, 
Former Superintendent, on Program 
of Company Men 


AMES 





MOBILE, ALA., Nov. 14.—\Wj 


new faces present a a few 








many 
the old “wheel horess” missing, ty 
annual meeting of the Industrial laced Only Me 
ers Conference opened here Tuesday ment i 
the attendance being about 50, includiy, 
members and guests. gu 
The address of welcome by Mayy 
Hartwell was responded to by J. \ ; 
Blevins of Chattanooga. Secretary H, Speaki 
Bartholomew was unable to be presen fihonferen: 
E. T. Burr of Raleigh, was appointil;. wee 
acting secretary. The roll call showeill. te B 





about 25 companies represented out 
32 listed as members. 


President J. R. Leal’s 


address, pr 




















sented in part elsewhere in this iss 

was well received. Superintendem , ue. 
George H. Thigpen of Alabama was wf.’ 
able to attend but Deputy Coleman re y wh 
an interesting original paper on vidual 1; 
Risk, the Agent, the Company and thf)ased o1 
Insurance Department.” Frank \ lied 

Julian, former Alabama superintenden: vestme 





followed with some sound advice on leg 





roubled 








islation, prefaced and interspersed wit thing 
a number of droll stories told in tru aye 
Julianesque manner. ‘ ath 

The session adjourned at noon for: an 





period of golf while some went by |! 
and auto to a river resort and enjoy 





fishing, boating and an excellent 
dinner. Lh t 
ee apply 
Old Colony Life Lawyers ado 
File Claim for Fea§ «ova! 
C355 4 
A petition has been filed in Judg ; 
Feinberg’s court in Chicago by Rut ‘The 
M. Potts and C. W. Armstrong, attor fi ulse th 
neys, who represented the Old Col mey 
Life of that city, when the state ! id or 
surance department sought to have ) aci 
liquidate asked that a claim of $75," ance, I 
in fees for Judge Potts and $50,000 fo HR" the s 
Mr. Armstrong be allowed. The cour res .. 
recently upheld the report of the mast n hi 
in chancery showing that the compa! me t 
instead of having a deficit of $500,000, lot € 
charged by the state department, had (c 
surplus of $1,209,166. The attorneys —_ 
established this fact by showing tha 
the real estate holdings in Florida ¢ 
tained valuable phosphate deposits. 
— ——— 





Philadelphia Publisher 


Talks on Life Insurance 


ee 





vice-president of the 
Curtis-Martin Newspapers of Philade: 
phia, addressed the home office agent! 
of the Penn Mutual last week. Mr 
Martin ranks among the country’s mos 
heavily insured citizens, his total hold: 
ing being $6,540,000. i 
Mr. Martin doesn’t regard his life # 
surance as an expense. Beginning ¥ 
the earliest policy he has kept aby 
the cash value, and on one side of us 
record has placed that value and its a 
nual increases, and on the other side he 
had set down his net premium deposits 
The difference between the two sides ® 
the account he regarded as his life in 
surance expense, and he stated that ® 


John C. Martin, 









the long run this expense was p! acticall 
negligible. ; : 

Mr. Martin’s life is ‘heavily isut 
for the benefit of his corporation. © 
believes in life insurance as a ast 
indemnifier and __ protector just * IRE) 
strongly as he believes in it as 4 hom Vice-C} 
protector and as an investmen for ¢ } 














wage-earning man. 
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ife Insurance 
Offers Security 
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Provides Income When Needed 
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Mortality Record 
for September Is 
Again Very Low 
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October Production Ahead 
Despite Slump in Stocks 
































































N. Julian Most — Best Test of NEW YORK, Nov. 14.—The mortal- | . NEW YORK, Nov. 14.—Demonstrat- 573,000 last year, an increase of 5.8 (per- 
Program Value ity report for September, just issued by | '’S that the fundamental values of the | cent. New ordinary insurance amounted 
the Metropolitan Life, shows another | *‘ SanEy are EACHAAGSS, ee EROREET SO> | 00 Olsen sen Sae GENE Dven meen OS 
near record low month. This brings the | port of the Life Presidents Association | increase of 8 percent, Industrial 
cumulative death rate for the year at. } on paid business tor October shows a amounted to $2,414,866,000 against $2,- 
AMES A. FULTON SPEAKS | most on a par with last year’s record noteworthy gain in all classes — ordi- | 243,529,000, an increase of 7.6 percent. 
14. — Wit low mortality, despite the disastrous | @@™Y, sroup and industrial. Despite re- | Group amounted to $938,686,000 against 
a few first quarter mortality from the infiucare | cessions in certain other branches of | $1,058,429,000, a decrease of 11.3 percent. 
ssing, etiinmein Cite wane Ei ; ., | business and a gigantic stock arke ———— 
. —— . epidemic this year. Unless unfortunate , . a gigantic stock market 
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Insurance Aids Gives Views 
Large Estates 


e « Stock Market Emphasizes 
1 QO ‘ 1 Value as Back Log of 
Investments 


LOASBY GIVES TALK 








Fortunes Now in Probate Face Perplex- 
ing Problem to Secure Adequate 
Cash for Shrinkage 


NEW YORK, Nov. 14.—The pres- 
ent condition of the stock market em- 
phasizes the importance of life insur- 
ance as a back log of the investments 
of large estates, said Arthur W. Loas- 
by, chairman of the board of the Equit- 
able Trust Company of New York, in 
a talk at the monthly dinner meeting 
of the New York Association of Life Superintendent Albert Conway « 
New York insurance department ¢ 
an interview with THE NATIONA 

senegal ; . DERWRITER this week on his recent st 

are SCRE SAL RS ES re pi i ae to gather together his remain- | ment as to life insurance companies 
* 1g liquid resources to help sustain his ing allowed to own common stocks 
position in the falling market, that the 
cash value of the policy begins to loom 


so important. It is then that the policy- Admissions Are Restricted 
holder for the first time realizes that he . 

































































ALBERT CONWAY 


Underwriters this week. “It is when 
every one all over the country is at his 





does not have to die in order to derive by Montana Commission 
Members of the 1929 American Central Field measurable benefits from his life insur- 
F : ; ° ance. The cash is there, available on ' — . > Dp 
Club will meet at beautiful Biloxi, on the Gulf short notice, to be utilized for any emer- Commissioner George P. Porter 
Coast of Mississippi, January 15, 16, and 17, 1930. gency. It appears almost opportune Montana has just issued a ruling 0 


that this reserve power of life insur- no foreign life company will be adn 


; ial Edge- lj 
Reservations have been made at the palatial g ance should be stressed just now with | to the state until it has successit 


water Gulf Hotel (pictured above) and fieldmen are the greatest psychological effect.” transacted business in its home 
vying eagerly to qualify for membership and the Little Cash Available for at least one year, 
attendant privileges of a wonderful excursion to Mr. Loasby told how the majority of Pai ig that = wedi 
: : ' large estates of New Yorkers are com..| place the business on a substantial 
this nationaliy-inews southern cesert. we etnies of New Lorkers ave com under the belief that “immediate ex; 


posed of stocks and bonds with only a 
relatively small percent of liquid cash 
available. This is natural because, 


sion is not an essential to success 


Yet, even more pleasant than the prospective trip that a solid footing in one’s home st 


will be the realization of these men that they have being in a financial center, the investor =A oy hee seam .. ne paar 
gained prominent place among the American Cen- is =— ——— his money constantly i ain hee mare 
tral’s especial group of most capable and con- tg Race Re gona oo survey | P@"y, applying to Montana if conditio 
scientious producers—that they are literally, “the made by the Equitable Trust Company tq bong, Bocgpncrgee ey - bye 
Company’s foremost and finest.” of large estates in which cash repre- a rv . at . ~ sgh wo onhd 
sented 4.73 percent of the assets and in- | ™'S"™ erstood by the general pu 


“There seems to be an unusual nu 
ber of insurance organizations 
formative process, applying for adms 
sion to this state,” Commissioner 0% 
ter states. “Many are still selling stot 


surance but .02 percent. “Due to this 
conspicuous absence of cash in the aver- 
CPEZICOX9 age large estate, the urgent necessity 
frequently arises for the sale of securi- 
ties to meet the obligations incidental 


Just one of the many reasons why American Central to the transfer of property upon the | thers have unusual, untried _# 
representatives are happy and successful. death of the owner. These obligations ree oe = : —— Pe cine, 
cover administration, federal estate tax, | 2@V'"8 little evicence of stability. 


few are indirectly violating the sp" 
of section 6287, which prohibits ‘st 
with policy, and a number are § 
sidiaries of a holding company.” 


State transfer and estate taxes, unpaid 
income taxes and debts.” This so-called 
shrinkage was found to average 20.21 
percent of the gross estate in the Equit- 
able Trust Company’s survey. Taking | ——————————— 


* 14 ____— a million dollar estate for examp f 
ESTASLISHED !899 state for example, of 








is an extraordinary period in stock m# 


: Which $200,000 must be used to meet . + j 
AMERICAN C ENTRAL obligations included under shrinkage, ket history. But granted that it 
= FE approximately $150,000 must be realized 


INSURANCE C 
INDIANAPO 


asks, who can predict that similar 
riods will not reoccur in years to co 

The risk to which a man exposes 
immediate family and other benehciat 
“It may so happen that the market | in the liquidation of a large estate» f 
conditions during the period of probate | necessary. Mr. Loasby recomme! 
are unfavorable for the sale of securi- “A sufficient amount of inst 
ties (such as the present market for in- | placed under a trust agreement, Pf 
stance) that heavy losses might be sus-| erly drawn, in order that the tt 
tained if they are sold, whereas if the | may purchase from the executor 
securities are held over a period of years | deceased such securities as wil! | 


OMPANY from the sale of securities. 
. 
Forced to Sell Securities 





a substantial enhancement in values may | the required cash, thus avoiding © 
result.” forced sale in an unfavorable mam 
The present state of the stock mar-|In this manner the execut has 
ket makes the estates of decedents | immediately available to meet 


now in probate perplexing problems. | charges included under th 
Cash must be provided on a falling | tion of shrinkage. Moreoy 
market and thosd estates which are | insurance trust thus established, 
forced to sell securities at this time | the owner upon his decease t 
are indeed in a most unfortunate, if not | his estate 100 percent intact to 

critical, position. Mr. Loasby said that | ficiaries. To use a Wall street sar 
the argument may be advanced that this | sion, ‘it enables him to die at I 
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Six Signs of Success 


a 


(1) In its twenty-three years, has never con- 
tested a death claim. 


(2) Each year since 1920 dividend payments 
to policyholders have exceeded death 
claim payments. 


vay of (3) Has never reduced policyholders’ divi- 
mn! dends but has declared several extra 
saver dividends. 

stocks 

sted (4) Net premiums consistently low because 


issione of high net interest earnings, low mor- 
tality rate and economical management. 


Furnishes some plan of insurance to 98 
per cent of applicants; has had an aver- 
ntial bs age mortality for twenty years as low as 
ccess any well-established company. 


ces | (5) 


to ac (6) From the inception of the Company, 
dislikes Midland’s performances have exceeded 
| pe its promises. 


ae Would a general agency contract with 
“_— such a Company interest youP Write 
bility. the Agency Department for details. 


“| THE MIDLAND MUTUAL 
ae LIFE INS. Co. 
er COLUMBUS, OHIO 


i, emt Assets Over $18,000,000 

















Opportunity 
Beckons! 


Men of ability and character, 
who are willing to give all 
they have to the organization 
and development of territory 
in the service of the 


SPRINGFIELD 
LIFE 


who are ambitious to enlarge their personal in- 
come tremendously, are invited to get into touch 
with the home office, at Springfield, IIl., at once. 


All Standard Policies written, with or without 
Permanent Disability, Premium Waiver and 
Double Indemnity. 


$1.00 A MONTH 


Buys regular Old Line Ordinary Life Insurance 
for children, age six months up, and the same 
life insurance proposition is available to adults 
—age one day to 60 years. 


Big Money for the 
Go-Getter 


Send your inquiry directly and now, to 
A. L. HEREForD, President 


SPRINGFIELD LIFE 


INSURANCE COMPANY 


SPRINGFIELD, 
ILLINOIS 
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TOUCHDOWN! 


ANY of the “‘sandlot stars” of today 
will in only a few years be cheered by 
thousands in packed stadiums—provided 
they go to college. Unfortunately, lack 
of funds cheats thousands of young men 
—and women—of a chance to go to 
college. 

The benefits of a college education, 
many of them more important than a 
place on the football team, are undis- 
puted. Translating these benefits into 
dollars and cents, for example, we find 
that the college graduate possesses a defi- 
nite advantage over his less schooled 
brother in making a financial success of 
life. Tomorrow’s leaders must be college 
trained. 

These indisputable facts help the NYNL 
agent for, by means of a NYNL Child’s 
policy, he offers parents assurance that a 
financial emergency will not wholly de- 
prive their boys and girls of a college 
education. 

NWYNL agents are well equipped to offer 
this service, profitable to them because, 
rightly used, it results in additional sales 
to parents. 


NYNL POLICIES FOR CHILDREN 


Child's Educational Endowment 
Maturing at Age 18—Child’s 20 Year En- 
dowment—Child’s 20 Payment Endow- 
ment at Age 85—Participating and None 
participating forms of each. 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


O. J. ARNOLD, Pacsioext 


STRONG~ MinneapolisMinn. ~ LIBERAL 





MORE THAN $300,000,000 INSURANCE IN FORCI 








Review Important Topics 
at Meeting of Actuaries 





CHICAGO CLUB’S GATHERING 





Group Life, Group Annuities and Dis- 
ability Considerations Discussed 
in Round Table Conference 





Interesting sidelights on two of the 
most important recent developments in 
life insurance were given by members 
of the Chicago Actuarial Club at the 
monthly meeting and dinner. These 
questions were, how to add disability 
and double indemnity benefits to old 
life policies so as to protect the com- 
pany and be fair to policyholders, and 
underwriting considerations of group 
life and group annuities. 

W. M. Johnson of the Central Life 
of Illinois developed the subject of dis- 
ability and double indemnity, showing 
several ways proposed, one being to 
charge back premiums on disability and 
double indemnity benefits, with inter- 
est, and another to compute a new level 
premium. The objection to the first 
method, he said, was that it appeared 
inequitable to policyholders and_ the 
second method developed a great many 
groups of special policies to be valued. 


Booth in Toronto Report 


Ralph Booth, resident actuary in Chi- 
cago for the Travelers, reported on the 
joint actuarial meeting at Toronto re- 
cently. He said group insurance af- 
fords several benefits to companies, in- 
cluding group massed sales, cooperation 
of employers, mass collection from one 
source, low lapse rate, simple records, 
automatic control of the average age, 
absorption of fluctuation in cost by em- 
ployers so employes pay the same rate 
every year, etc. 

The question whether group could be 
extended to unions, professional organ- 
izations, teachers’ associations, financial 
institutions covering creditors, etc., was 
taken up. He said it appeared that 
these organizations meet several require- 
ments of conservative group underwrit- 
ing, but it appears there is no employer 
to absorb fluctuation in costs and no 
automatic control of average age. 


Question of State Control 


Mr. Booth touched upon the question 
of how far states can and should go in 
limiting groups. He said experience 
rating on groups should have some 
credibility for exposure as the result is 
that, if for instance, 50 lives show no 
loss in a year, the company should not 
return all the premium, because there 
has been an exposure and a consequent 
cost. 

He discussed group annuities which 
he says are a series of single premium 
deferred annuities for the purpose of 
flexibility, the pension approximating 2 
percent of the salary for each year of 
service. The employer contributes to 
cover fluctuating costs, particularly in 
the later years of service. 


Pension Plan Equitable 


He said this is an advantage as em- 
ployers thus are able to concentrate on 
better employes and contribute less 
toward the younger employes who are 
more likely to quit the service. A cash 
surrender value and death benefit are 
essential he said, and both should be 
equal to the excess of premiums paid. 
J. J. Budinger of the Calumet Na- 
tional Life reporting on the subject 
“Substitutions, Disability and Miscella- 
neous Topics” discussed at the Toronto 
meeting, particularly referred to the 
mortality on large policies. President 
G. W. Myers of the club, who is con- 
nected with the Continental Casualty, 
presided, 


Have a personal copy of The National 
Underwriter sent to your home. 





Industrial Companies Are 
; Playing Important Part 


LEAL TELLS OF THEIR WORK 





Retiring President of Industrial Insurers 
Conference Reviews Problems at 
Annual Meeting in Mobile 





MOBILE, ALA., Nov. 14.—In his 
annual address before the Industrial In. 
surers Conference, ‘J. R. Leal of the In. 
terstate Life & Accident, retiring presi- 
dent of the conference, emphasized the 
important part which the industrial 
companies are playing in the economic 
situation today. He pointed out that 
losses due to illness, accident and death 
are likely to cause great distress and 
privations. “The well to do and even 
the moderately well to do find many 
ways of distributing their losses,” he 
said. “But so far as I know the con- 
panies of this conference furnish the 
only agency through which the poor 
man, the day laborer, may unite his fam- 
ily with others similarly situated and 
have them share his loss when income 
ceases because of disability due to acci- 
dent or to illness, or to premature death 
of the breadwinner.” 


Untrained Man’s Situation Difficult 


He pointed out that the demands of 
present day civilization make it increas- 
ingly hard for the wntrained man to take 
care of his necessities and provide some- 
thing for savings. The industrial com- 
panies have shown such a man how he 
can unite his small savings with others 
thereby providing a fund that will care 
for this family when, because of illness 
or accident, he can not. Opinions voiced 
in some quarters that the business has 
neared the saturation point were held 
to be entirely groundless, as the vast 
majority of people are still either unin- 
sured or underinsured. 

Emphasis was laid on the employment 
of the highest type of agents obtain- 
able, men of integrity and energy, bet- 
ter trained men, men of education and 
greater ambition, and the elimination of 
the floater and the agent who seeks te 
get a living without rendering service in 
return. High tribute was paid, how- 
ever, to the army of well trained, efi- 
cient men now carrying on in the indus 
trial field. 

Mr. Leal held that more publicity is 
needed for the business, so more people 
may know about and understand that busi- 
ness. If the idea could be made cleat 
that it is really the policyholders’ money 
that is being disbursed to claimants, 
there would be, he said, fewer fake 
claims. He said that the ever increasing 
burden of taxation is primarily due t 
lack of information on part of legisla 
tors, and that the members of the con 
ference should furnish that information 


Seeks to Cut Lapses 


A new policyholders’ service depart 
ment will soon be placed in operatio 
by the Detroit Life. The department w! 
work along educational lines with the 
agents to convince them that it is Jus 
as necessary to retain old business ® 
it is to write new, and stressing the fact 
that personal contact with policyholders 
is the best known method cutting 
lapse ratio. The department will 
handled by B. E. Hopton, director © 
field service. 


Frederick E. Brown Dead 


Frederick E. Brown, 31 years genet 
agent of the Connecticut Genreal Le 
at Bridgeport, Conn., died the other ¢@ 
For the last 10 years the agency ™® 
been in the name of F. E. Brown * 
Son. The agency has been carried © 
largely by Richard H. Brown on * 
count of his father’s failing health. 
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Heads Merger 
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RALPH R. LOUNSBURY 


President of Bankers Life Companies, 
Which Are to Be Consolidated 





















Dalen of Meetings Set 
for New York Life Men 





A Nylic rally of the entire Chicago 
listrict of the New York Life directed 
w Robert E. Whitney, inspector of 
agencies for the central district, is 
scheduled to be held at the Edgewater 
Beach hotel, Chicago, Dec. 7, with di- 
visional rallies at other points through- 
ut the middle west. 

The Chicago meeting will be strictly 
for members of the Chicago branches. 


Out-of-town nreetings will be at Omaha, 
Nov. 11; Peoria, Ill, Nov. 18; Sioux 
City, la., Nov. 22; Sioux Falls, S. D., 
Nov. 25, and Waterloo, Ia., Dec. 18. 
Mr. Whitney will attend all of these 
meetings. 

Walter W. Head, president of the 


State Bank of Chicago and a director of 
the New York Life, the principal 
speaker scheduled for the Nylic rally in 
Unicago. He is one of the most heavily 
sured men in the world, carrying $2,- 


1s 


00,000, and has a wide range of inter- 
ests including the presidency of the Na- 
tonal Council, Boy Scouts of America, 


and membership on the general board 

tthe National Council, Y. M. C. A. 

_ Attendance at the Chicago meeting is 
tng put on a qualification basis. The 
leaders on volume over allotment, 

‘wo leaders on excess percentage and 


two leaders on applications during the 
ntest will be honored by being given 
seats at the speakers’ table and leaders 
n the various branches also will be 


given selected positions. 


Seiler Takes New Post 


; Organization of the ordinary life de- 
partment Marsh & McLennan under 
‘arper Moulton, million dollar pro- 
ucer for several years when he was 

Production, and the last several years 


Seneral agent, is progressing rapidly, 
eel appointments being announced, 
lud of Otto E. Seiler, who 


$ for 10 years Minneapolis manager 


ng it 


t the Phoenix Mutual. Mr. Seiler 
“ent to Chicago this spring to open the 
‘Builders building agency for the 
yuonal Life U. S. A. but quit Oct. 1. 
*€ Was one of those mentioned promi- 


nentl, 
nt . 


,“¥ tor the post of managing direc- 
; of the National Association of Life 
-i¢erwriters previous to the appoint- 
‘at of Roger B. Hull. Mr. Seiler is 
rc on intra in estate analysis, corpora- 
_ insuran: e and trusts, and is a grad- 

‘te of the University of Illinois, where 
Ne Was a football star. 








Three Bankers National 
Companies to Be Merged 


LOUNSBURY STAYS AT HEAD 


New Jersey Company Expected to Take 
Over Those Organized in Florida 
and Colorado 


JERSEY CITY, N. J., Nov. 14— 
Merger of the three Bankers National 
Life companies in New Jersey, Florida 
and Colorado, will be effected before the 
end of this year. The New Jersey com- 
pany, with Ralph R. Lounsbury at its 
head, will be the controlling unit and 
will have after the consolidation, insur- 
ance in force of over $50,000,000. This 
organization has been built entirely with- 


in seven years, the oldest unit being 
formed in 1922 and the youngest in 
1927. 


Plans for the consolidation have been 
approved by the New Jersey, Colorado 
and Florida departments, as well as the 
officers of the three companies. The 
three companies have had, to a great 
extent, a common ownership and a 
common management, Mr. Lounsbury 
having been president of all three since 
early this year. 

Denver Company Oldest 


The first of the three to be formed 
was the Bankers National of Denver, 
which was incorporated in 1922 and 
began business in January, 1923. The 
Bankers National of Florida was formed 
in 1925, starting business the same year. 
The Bankers National of Jersey City 
was incorporated in September, 1927, 
and started business two years ago this 
month, with no organization other than 
a small home office force. It has made 
an especially notable growth, building 
up a total of $250,000 insurance in force 
in the two years and now being in- 
tensively organized in 18 states. 

The three companies have remained 
within designated territory in their ex- 
pansion, dividing the country into three 
sections, so that they would not over- 
lap in effort. The Denver company re- 


cently moved its executive offices to 
Kansas City, Mo. 
President Lounsbury’s Career 
Ralph Lounsbury, the head of the 


three companies, who has directed their 
activities and is bringing about this con- 
solidation, is only years old and has 
been in the life insurance business but 
a few years, but has shown remarkable 
organization ability. He is one of the 
youngest chief executives in the coun- 
try and has built the three companies 
from scratch in but seven years. Mr. 
Lounsbury came into life insurance 
through the ranks of the actuaries, being 
state actuary in Nebraska in 1917-1918. 
He then went with the Union Life & 
Accident as secretary-treasurer, remain- 
ing until 1922, when he started his or- 
ganization work on the Bankers Na- 
tional companies. 


or” 
of 


Discuss Disability Insurance 
The Indianapolis Actuarial Club held 


its re gular meeting Tuesday. The sub- 
ject was “A Review of Disability Insur- 
ance and of Current Disability Prob- 
lems,” the discussion being led by 
Harold G. Walton, actuary of the In- 
diana insurance department. 


Coffin Conducts Louisville School 


Vincent Coffin, director of education 
of the Penn Mutual Life, conducted a 
three-day school at Louisville Monday, 
Tuesday and Wednesday of this week. 
Agents from Indiana as well Ken- 
tucky attended. 


as 


George W. King has been appointed 
district manager of the Mutual Benefit 
Life at Charlotte, N. C. He has been an 
attorney in that city. 














A BILLION 
In HELP Money 


Since its organization, nearly 54 years ago, 
The Prudential has paid 5,103,790 Death Claims 
alone, for the imposing total of $1,016,007,320. 


Compute these figures, which are of June 30, 
1929, into terms of HOMES SAVED, 
CHILDREN EDUCATED, WANT 
AND SORROW ameliorated and 
ESTATES KEPT INTACT and you have 
a most impressive testimonial to the TRUE 
VALUE of life insurance. 


No wonder the business has grown so rapidly 
and still less to be wondered at is the great 
pride that men engaged in selling life insur- 


ance have in their calling. 


A GREAT Business! 


1 The Prudential 


Insurance Company of America 





EDWARD D. DUFFIELD, President 


Home Office - Newark, New Jersey 
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Client Building Keynote 


of Future Underwriting 





NEW YORK, Nov. 14.—Speaking 
before the Seminar session of the New 
York Association of Life Underwriters 
on the challenge of the future for the 
life underwriter of today, Leon Gilbert 
Simon, special! agent in New York for 
the Equitable Life of New York and 
nationally known as a speaker and edu- 
cator, pointed to the need for improved 
methods and quality underwriting. The 
new era of life underwriting was pic- 
tured as one in which the kind of busi- 
ness written and the kind of service 
rendered will be the basic consideration, 
rather than the amount sold. 


Approach Client-Building Era 


We are approaching a client-building 
stage in life insurance development, he 
said, “In this new era, the public will 
place the same degree of confidence in 
their life insurance salesman, as is now 
placed in the doctor or lawyer, and they 
will go to their life underwriter, for 
protection against the economic loss of 
life and the problems arising therefrom. 
Those underwriters who will attract the 
public to them as clients, will have two 
essential requisites: First, a compre- 
hensive knowledge of life insurance sell- 
ing and second, the moral courage to 
sell it in the right way. In this new 
stage of life insurance selling, the repu- 
tation of the underwriter, will be the 
prime essential of client-building. Quan- 
tity of production will no longer be re- 
garded as a gauge of salesmanship, but 
rather the quality of performance. No 
long will they say: ‘How much did 
he do,’ but rather ‘How well did he do 
it?’ 

“In the past few years, life insurance 
has gone through considerable develop- 
ment. Instead of having a few policies 





for the single need of family protection 
we now have many policies for new re- 
quirements, as well as old ones. Life 
insurance from a rather humble begin- 
ning has developed and grown into a 
broad vista, intensified by the outgrowth 
of many new details such as preventing 
estate shrinkage through inheritance tax 
insurance, continuation of earning 
power, by income insurance, life in- 
surance trusts and many other ramifi- 
cations. These newly developed phases 
of the work have directly influenced the 
calibre of thinking that is required by 
the field man, and the demand will be 
for those individuals who are able to 
analyze a client’s needs, because of a 
superior training in life insurance, and 
a greater competence in the job. 
Must Meet Forward Trend 


“The function of life insurance is to 
replace an economic loss, and as busi- 
ness becomes more complex through its 
various developments, so does the eco- 
nomic loss of life become more difficult 
of replacement, and we are faced with 
facts that demand for their solution a 


little more profound thinking, and a 
larger measure of training. Therefore, 
it becomes logical to believe, after a 


careful consideration of the events of the 
past, and the records of the present, that 
there appears to be a clear indication 
of a challenge of the future. What will 
that challenge be for those of us who 
are now engaged in the work of selling 
life insurance? As the public intelli- 
gence increases, and as the needs for in- 
surance become more diversified, will 
we be able to increase our intellectual 
equipment and our fundamental train- 
ing so as to meet that forward trend 
and give the higher level of service that 








Mobile Speaker 














CHARLES M. BISCAY 


Charles M. Biscay, manager ordinary 
department, Western & Southern Life, 
addressed the Industrial Insurers’ Con- 
ference at Mobile this week. 








the client will demand. That in brief, 
is the challenge that comes to us from 
conditions beyond our control, and we 
alone will be individually responsible to 
ourselves for success or failure, in that 
test.” 


“Agents’ Earnings’—a study of the 
relative earnings of soliciting agents and 


general agents, by M. A. Linton. Price, 
$2.50. Order from The National Under- 
writer. 





Standard for Industrial ! 
Agents Given by Bis 


REFORMATION NOW GOING 9 
High Qualification Not Merely An li 


But a Demand of Modern 
Business 


MOBILE, ALA., Nov. 14.—“The j 
dustrial life companies, ever since thy 


decided to write ordinary insurang 
said Charles M. Biscay, manager of ¢ 


ordinary department of the Western | 


Southern Life, speaking before the |; 
dustrial Insurers Conference here ye 
terday, “have been seeking for a te 
way to speed up ordinary production, 

“The man engaged in the business ¢ 
industrial life insurance in this era,” } 
continued, “must possess personalij 
character, honor and integrity, and, 
addition to these requisites, must have 


capacity for perseverance and judgmer 


“This may be considered to be t 
ideal but we are living in an age wh 
the public has been educated to demu 
genuine efficiency and real service, y 
must reach the conclusion that it is; 


the ideal but the accepted standar ; 


. 


mocern business.’ 
However, many industrial compan 


have been so eager to get new me 


they have unconsciously suppressed ty 
ideal and allowed men to be introduced 


into business, who fall below this stané 
ard, Mr. Biscay said. <A_ reformatic 
is now going on and progress is bein 


made in the selection of agency mats 


rial. Industrial men have proven th 
they can produce ordinary business 
given the proper training and incentive 
They should be taught the meaning a 
value and the cost of ordinary 
ance as compared with industrial inse 
ance, 


Ins 











ARKANSAS 








OKLAHOMA TEXAS 


Your Income Will Increase 


Like Compound Interest—Year After Year 


under our old time General Agent’s Contract with yearly renewals and bonus for volume. | 


If you have reached the limit of the opportunities in your present position, write to 


JOHN G. HOYT, President 


PYRAMID 


Life Insurance Company 


Kansas City, Missouri 


A MIDDLE WESTERN INSTITUTION 


Territory Embraces 


COLORADO 


MISSOURI KANSAS 












IOWA ILLINOIS 
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\pportunity in Financial 
Turmoil Is Emphasized 





SING (yew YORK “SEMINAR” TOPIC 


y An Id peakers in Symposium on Selling 


























dern Methods All Direct Their Atten- 
tion ot This Topic 
—“The iff NEW YORK, Nov. 14.—The great 
Since theiopportunity before life underwriters in 
insurancei/the present financial turmoil of the 
ager of tMmcountry occupied the center of the stage 
Western Mat the “Seminar” of the New York 
re the IMmeLife Underwriters Association. It was 
here yea seminar on selling methods, but prac- 
for a natically no speaker concluded his re- 
duction, (@marks without referring to this subject. 
business qm John A. Stevenson of the Penn Mu- 
‘is era,” ye tual paid. particular attention to the 
personaly subject, citing examples from the pres- 
ty, and, q@ent crash and pointing to the unlimited 


opportunities for the agent in client 
building at this particular time. He said 
that life insurance is now being given 
its demonstration to the public as an in- 
vestment medium and those who had at 


1ust have 
judgmer 
to bet 
age whe 


to demiar “ee tig 

service, yg east divided their investments between 
at it is om the securities market and insurance had 
tandarj qm een able to forestall a portion of their 


losses. He believes this is the time to 
talk the investment phase of the busi- 


companie - 

new meanness and he personally intends to cap- 
neni italize on this at the present. 

introduced Engelsman Sees Increased Sales 
this stand : 

be athe Ralph Engelsman of the Penn Mutual 


> is a also referred to the great opportunity 

®S 15 Dei for life insurance today, saying that no 

“icy mati man should cite sales difficulties from 

roven UMM stress of the times, but rather increase 

business a sales notably on the strength of the 

1 incentive present situation. Mr. Engelsman talked 

caning a especially on the subject of “Placing.” 

lary ist He said that cash should be secured 

trial ins with the signature and the risk placed 

on binder to assure a sale and this could 

be done more often than the agent 

} would believe. Fear of not securing cash 

, #e 2t once is what usually holds back the 

pagent. He also suggested how to avoid 

j lapse between the sale and the delivery 

)of the policy, the chief means being to 

® void the prospect until the contract is 

jready for delivery and thus avoid fur- 

| awl discussion and chance for argu- 
® ment, 








Should Talk Prospect’s Language 


Horace Wilson of the Equitable Life 
im ‘Poke on sales mechanics, particularly 
jm “ging the agents to talk the language 
im % the prospect in all phases of the sale 
and thus put the transaction on a plane 
; of common understanding. This gives 
‘the true significance which could not 
: - secured otherwise. Griffin. M. Love- 
mB ce of the New York Life also spoke 

at the morning session, outlining needs 

and the application of life insurance to 

them and Leon Gilbert Simon of the 

Equitable Life summed up the picture 

cane th agent in the form of the 
cialle ige of the future—pointing espe- 
I basi. if quality underwriting as the 
| is . ; ‘ture work, rather than quan- 
IP there om writing. In the afternoon, 
= wes on open forum discussion, 
orf —— ame by the group 
sae by Staff of eminent life un- 

ers, 





Increase in President’s Month 
Preside nt’ 








ia s om in the Guardian 
ina . ork netted $13,418,565 
aa a resident Carl Heye an- 
721.aes ‘is was an increase of $1,- 
Se Over the best previous figure. 




















‘Hart at Richmond and Boston 
Vice-Pr lent Hugh D. Hart of the 


Penn Mu: - 

ine Mu ‘| addressed the life under- 
will Ae ot Richmond, Va., Nov. 12. He 
WUl be the 


suest of the Boston Life Un- 


4 . 
Cerw -* A ° 
Writers’ Association Nov. 21. 











Fall is : 
sonal eo: * time to read—have a per- 
fent to vo The National Underwriter 

° your home, 





These Facts on All Leading Companies 
HELP SELL MORE BUSINESS 


Use the TIME SAVER 


Annual Accident and Health Policy Analysis Book 


Have These Facts on Policiesof All Leading Companies 








STANDARD ACCIDENT POLICY—Form A I 





Name of Policy—The Time Saver has 
an index of policies by name. 














$5,000 Principal Sum; $25.00 Weekly Indemnity. 
Annual Premium: 
_ Ages 18-62: Sel. $19.00; Pref. $22.80: Ex. Pref. $26.60; Ord. $32.30. 





| Cou of Policy and Age Limits. | 








Does Company pay any dividends? 








What is promised for loss of limbs and 
sight? 








When limbs or sight are lost, ic Weekly In 
demnity to date of loss paid in addition to 
lump sum promised? Some policies limit pay 
ment to lump sum emount named in the policy 














For what bind of accidents are Double Bene 
fits poid? Are both Principal Sum and Weekly 
Indemmity benefits doubled or only the Prin 
cipal Sum benefits? 











Will doctor's bill for treatment of non- 
disabling injuries be paid? 














What is policy provision on air travel? 








The Time Saver 
is 
PRINTED 
on Bible Thin Paper 


BOUND 


in attractive Red Keratol 


in Pocket Size 
4 = 6 Inches 











EDITION 
Seventh Annual Edition 
Corrected to Nov. 1, 1929 


Now Ready for You 


Age limit for renewal, 65. 
This policy will be written for minimum amounts of $3,000 Principal Sum 
and $15 Weekly Indemnity to those whose earnings from their occupations are 
between $20 and $30 per week. Annual Premium: Ages 18-62: Sel. $11.40, 
Pref. $13.68, Ex. Pref. $15.96, Ord. $19.38. 

Sold on semi-annual premium plan for $5,000 Principal Sum and $25.00 
Weekly Indemnity or for amounts exceeding these. 
Women employed in definite salaried occupations in stores, offices, or 


similar establishments, requiring daily attendance during regular business hours~-—— 


at such establishments may be written and are to be rated one occupational 
class higher than men, 


DOIVIDENDS—A dividend of 5 per cent of the annual premium has been de 
clared on all policies (this form), if in force on their third anniversary. The 
policy provides that at the end of third year and annually thereafter, Company 
will apportion divisible surplus accruing bereon, after setting aside an amount 
for contingency reserve. 

LIMITS—Principal Sum $30,000; Weekly Indemnity, $100. 

INSURING CLAUSE—‘‘Against the results of bodily injuries sustained while this 





Principal Sum and Weekly Indemnity 
for which rates are quoted 








Is Policy written on women? | 








policy is in force and caused directly and independently of all other causes by 
violent and accidental means."’ 

PRINCIPAL SUM—tLoss of life; both hands; both feet; sight of both eyes; one 
hand and one foot; hand or foot and sight of one eye. Hand or foot, one 
half Principal Sum; sight of one eye, one-third Principal Sum. 

TIME LIMIT—Within 200 weeks from the date of accident provided disability < 
be total and continuous, or if within 90 days irrespective of total disability. 
ADDITIONAL BENEFIT—Weekly Indemnity from date of accident to date of loss 
in addition to above specified sum, if disability be total and continuous 

TOTAL DISABILITY—If injuries, within 2 weeks from date of accident, pre 
vent performing any and every duty pertaining to the occupation in which he 
was engaged at time of accident, Weekly Indemnity for not exceeding 52 
weeks, and for period following 52 weeks, Weekly Indemnity so long as Insured < 
shall live and be prevented from engaging in any and every occupation or 
employment for wage or profit. 

PARTIAL DISABILITY—If injuries shall within 2 weeks prevent performing some 
one or more important daily duties pertaining to his occupation, or for like 
disability following total disability, one-half Weekly Indemnity for not exceed 
ing 26 w 


eeks. 
———-+>DOUBLE BENEFITS—If injuries are received “‘(1) while the Insured ts riding 


as a@ passenger In or on any public conveyance (except aerial conveyances) of 3 
common carrier regularly provided for passenger service (including the platform 
steps or running board of such conveyances, but not while or in consequence 
of attempting to enter or leave such conveyance, or while riding as @ 
passenger in a@ regular passenger elevator car, or (3) in consequence of the 
burning of any building in which the Insured shall be at the commencement 
of the fire.” 

Applies to Principal Sum and Weekly Indemnities 
NO PROVISION—Elective Indemnities, Nurse's Fees and Hospital Indemnity 
SURGICAL OPERATIONS—If injury shall within 90 days necessitate a surgical < 
operation named in the schedule, Company will pay in addition to other todem- 
nity amount specified for such operation. 
SURGEON'S FEES—A fee not exceeding the Weekly Indemnity will be paid for 
surgica' treatment for non-disabling Injuries. 
IDENTIFICATION—Company will defray expense necessary to transmit informa 
tion to friends or place Insured in their care within the sum of 4 times the 
Weekly Indemnity. 





How does Insuring Clause read? 








Within what period of time after acces 
dent must loss of limbs and sight oc 
cur? Policies difler widely here 











wlity at ence te 





Must inpur Total Divot 
rol ‘ 





















Are Surgical Operation benefits paid? 











GRACE—31 days, without interest. 
EXTRA TRAVEL BENEFIT—This policy covers injuries sustained while traveling 
as a fare-paying passenger in an aerial machine 

STANDARD PROVISION 9—All indemnities paid immediately on receipt of due 
proof, 

LIMITATIONS—Does not cover accident, injury, disability, death or other loss 
caused wholly or partly, directly or indirectly by disease or bodily or mental 


Is eny Grace Peried allowed? 








infirmity or medical or surgical treatment therefor, or by ptomaines, or disease F 
germs, or any kind of infection whether introduced or contracted accidentally oe the Limitations of the 
icy 


or otherwise (excepting only septic infection of and through a_ visible wound 
caused by violent and accidental means), nor shall it cover hernia of any 
kind, whether incurred before or after the date of this policy, death or any 
other loss resulting therefrom, whether the hernia be caused or aggravated by 
violent or accidental means or othewise). All insurance under this policy shall 
be suspended if the Insured shall become blind or insane, in which event the 
portion of the premium unearned during the period of such suspense shall be 
refunded. 


rus | ROZQ — 1930 











The Time Saver 


contains 


850 Pages 














THE NATIONAL UNDERWRITER COMPANY, 
420 E. 4th Street, Cincinnati, Ohio 


Gentlemen: 


club price, and not to exceed $3.00, plus postage. 


| 
| 
| 
| 
| Please enter my order for 
| 
| 
| 
| 
1 





Time Saver(s) 1929-1930. I understand that the price will be at my company’s 





THE NATIONAL UNDERWRITER 


; 


November 15, 19/0 
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New York Life 


-  DPirectors 


The success of any Company is primarily a matter of 
management—that is, of MEN. Following is a 
list of Directors, New York Life Insurance 
Company, the most recently elected 
being Calvin Coolidge: 

LAWRENCE F. ABBOTT.....Director Valentine & Co. 
JOHN E. ANDRUS ..........0.+++000+.-- Manufacturer 
PERT IERIE, B. DTT. occ ssccccccscececcessc OUD 
CORNELIUS N. BLISS.........Commission Dry Goods 


MORTIMER N. BUCKNER i ¢ a Se 


THOMAS A. BUCKNER................Vice-President 


NICHOLAS MURRAY BUTLER ‘ee — Uni- 


CALVIN COOLIDGE ‘ee ae the United 

GEORGE B. CORTELYOU..Pres’t Consolidated Gas Co. 

WALTER W. HEAD......Pres’t State Bank of Chicago 

CHARLES D. HILLES..............Insurance Manager 

ALBA B. JOHNSON..........Retired, Philadelphia, Pa. 

PERCY H. JOHNSTON Pres’t Chemical Bank & 
Trust Co. 


WILLARD V. KING pee Advisory Board, Irving 


DARWIN P. KINGSLEY.....................President 
RICHARD I. MANNING. Farmer, Columbia, So. Carolina 
ED Ts SI i n0nsceccessctsicuscsceseoaee 
GERRISH H. MILLIKEN......Deering, Milliken & Co. 
FRANK PRESBREY...Frank Presbrey Co.,. Advertising 
JOHN J. PULLEYN.Pres’t Emigrant Ind. Savings Bank 


FLEMING H. REVELL {Fleming H. Revell Co, 3 


Chairman of Executive 

Committee, Continental Jlli- 

nois Bank & Trust Co, 
Chicago 


HIRAM R. STEELE. .Steele, DeFriese & Steele, Lawyers 
JESSE ISIDORE STRAUS. Pres’t R. H. Macy & Co., Inc. 


RIDLEY WATTS..... — Watts & Co. Dry Goods 


GEORGE M. REYNOLDS 





NEW YORK LIFE INSURANCE COMPANY 
MADISON SQUARE, NEW YORK, N. Y. 


DARWIN P. KINGSLEY. . . . President 
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| Must Give Attention to 
Mortality and Reserves 


INDUSTRIAL MEN’S PROBLEM 


A. B. Upshur of Home Beneficial Re- 
views Situation in Address at Mo- 
bile Meeting of Conference 


MOBILE, ALA., Nov. 14.—With a 
general trend manifested on the part of 
companies in the Industrial Insurers 
Conference away from industrial acci- 
dent and health and toward life insur- 
ance business, attention was called by 
A. B. Upshur, actuary of the Home 
Jeneficial, Richmond, Va., at the con- 
ference meeting here this week to the 
necessity for giving greater attention to 
the questions of mortality and reserves. 

He reviewed the development of mor- 
tality tables and pointed out the fallacy 
in the conclusion sometimes reached 
that the improvement in the average 
length of life means that it will be pos- 
sible for people to live to 100 years of 
age. 

There is room for error also, he said, 
in the ages at death, as reported to boards 
of health, especially in case of colored 
persons, whose age is seldom accurately 
known, and is perhaps quite often over- 
stated. Even with this advantage, the 
average age at death among colored is 
15 years less than among whites. Also 
it is noted that the death rate among 
industrial policyholders, both white and 
colored, is greater than that of the gen- 
eral population, due to selection against 
the companies, and elimination from the 
experience of lives of the better classes. 

Special Industrial Tables Used 


In most of the states the American 
Experience table is the one recognized 





by law, but companies doing an indus- 
trial business find that it does not tally 
very well with their experience. Where 
finances permit, they have adopted more 
suitable reserves by use of the Standard 
Industrial table for white industrial 
business and the Substandard Industrial 
for colored industrial business, both 
compiled by the Metropolitan Life on 
the basis of its own experience, or else 
set aside a special or contingent reserve 
fund which, by additions thereto, ulti- 
mately enables the change in reserve 
bases to be made. There seems to be 
some question whether even the Sub- 
standard Industrial table is sufficient for 
conference companies’ ‘business. I 
American 3% percent reserves are set 
up on industrial business, especially on 
colored business, said Mr. Upshur, the 
company is doing very well, indicating 
that it is able to meet the excess mor- 
tality out of other revenue. 
Effects of Using These Tables 


The adoption of the Standard, Sub- 
standard and Industrial tables has sev- 
eral effects. The net premiums being 
larger, a smaller margin for expenses is 
cbhtained: on the other hand, the ex- 
pected deaths are sufficient to cover the 
actual deaths and the residue, augment- 
ed by future premiums and _ interest, 
niay be depended upon to continue to 
about take care of future claims as they 
occur. The method of applying such 
reserves puts a greater strain upon the 
company than does the American table, 
requiring one half year’s reserve to be 
put up on all issues of the current year 
wnd half a year’s more reserve than the 
American reserve each year following, 
while the use of the American table 
calls for no reserve the first year, except 
on 20-year endowments and higher pre- 
mium plans, and first year terminal re- 
serve at the end of the second calendar 
year, etc. It is customary, however, to 
value 20-payment policies as 19-pay, 
and 20-year endowments as 19-year en- 
dowments, etc., without advancing the 
ages. 
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R. W. HUNTINGTON 
President Connecticut General 


President R. W. Huntington of th 
Connecticut General Life celebrated hi 
40th year with the company last week 
He graduated from Yale in 
started to work for the Connecticr 
General which then did a small busines 
It had an office force of seven. Twod 
these, S. G. Huntington and J. C. Gor 
don, are still with the company. \r 
Huntington ‘became proficient in actv- 
arial work and was appointed actuar 
Later he became secretary. On tk 
death of President Thomas W. Russe 
in 1901 he was elected to fill the bill ani 
for a number of years was the younges 
life insurance president in the countr 
During his administration the Conne 
ticut General Life has risen to grez 
heights and developed its business 0 
all sides. 
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Liquidation Proceeds While 
Police Seek Absent Broker 


Liquidation of the Guaranteed Equi 
Life of Chicago by the Illinois depart! 
ment is going along merrily while pol 
forces are attempting to find T. 
Sweeney, a broker in the surety busines 
there, who faces a criminal charge 
conspiracy to embezzle in connecti 
with bond transfers which are said t 
have played a large part in wrecking 
the company. 

Sweeney forfeited a $15,000 bond 2 
has since been reported in several cities 
His case has been called several times 
but he has not appeared. 

Present Status of Company 


The present status of the Guarantet 


Equity’s liquidation is something 
$5,000 cash and $11,000 in mortgage 
All of the rest of the approxima 


$80,000 in assets which the comp any wa 
presumed to have had is said to ha 
disappeared during the bond transit 
transactions that took place in the spr 
of 1928. The Chicago Trust Compa 
now holds a number of bonds wit 
were declared to have been stolen, 0 
which a separate suit has been 

The Illinois department has 
a large number of claims and has @ 
culated the unearned premium, 5° 
now it is in position to begin the 
stages of liquidation. The Guarantet 
Equity has approximately $2,000,000 © 
force. W. W. Kreamer was presit 
and Donald E. Webster, secretary. * 
criminal case is before Circuit J} 
Otto Kerner of Cook count) Il. 
whom the report on the present st# 
of liquidation is expected to be ™ 
as soon as Sweeney can be found @ 
his case heard. 
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Huntington Gives Views 


on Investment Program 





R. W. Huntington, president of the Connecticut General Life, in the current 


company bulletin, comments on the investment policy of his company. He said 
that the United States has become a nation of investors and hence the subject of 


investments has been a gripping one. 


money and were involved in the recent debacle. 


Many thousands got into the market, made 


President Huntington said that 


in view of the accretions that followed the investment in high grade common 
stocks the agents naturally asked whether if the law did not permit companies to 
hold such securities, it should not be changed. He said that many of the con- 
servative officials were told that a new era had come and they were incapable of 


interpreting it. 

He said that the Connecticut General 
theory of investment had always been 
founded on distrust in the ability of its 
officials to tell what was going to hap- 
pen 10 years from now. P. H. Wood- 
ward, who was vice-president of the 
Connecticut General, adopted a criterion 
for judging investments. He did not 
place investments on earnings for next 
year and years to come. He judged 
them on earnings last year and the years 
before. The character of a management 


influenced him. He did not want to have, 


anything to do with speculators or 
wreckers. 
Wants Proper Combination 


President Huntington said that he be- 
lieves that investments should combine 
safety and the best yield that can be 
gotten. Circumstances may from time to 
time change an immediate investment 
program. He said that investments 
should be diversified so that the inci- 
dence of any depression in any (particular 
line would not fall on all the securities 
too heavily. In speaking further he 
said: 

“What is the standard for investment 
in common stocks? They must show 
over a period of years earnings consid- 
erably greater than the dividend pay- 
ments. The financial structure must be 
sound and not what is called top-heavy. 
That is, the stock must not bear too 
small a ratio to the bonded indebtedness. 
The yield on the investment at the pur- 
chase price must be such that we are 
satisfied with it. There are possible ex- 
ceptions to all rules, and as I write I 
can think of one or two to these, but 
they are immaterial to the general prin- 
ciples. 

Market Values Will Vary 


“One can diversify to a certain extent 
in common stocks, but there is no doubt 
but that, taken by and large, the market 
values will vary more than bond values, 
and that however well picked, the in- 
come will vary more, both up and down, 
than the income from ail equally well 
picked line of mortgage bonds. But what 
is in a name? Illinois Central Railroad 
stock, for instance, has paid dividends 
Without intermission since it began to 


do business and accumulate earnings, 
seventy or more years ago, while the 
bonds of the original corporations pre- 
ceding many now equally prosperous 
roads, like Atchison, Topeka and Santa 
Fe and Union Pacific, have been in de- 
fault and foreclosed. 
Valve of the Dollar 

“We are told that common stocks are 

to be invested in because the value of 


the dollar has grown smaller and when 
We are paid the interest or ‘principal of 
a hxed long term investment, we are 
paid less because of this deprciation, and 


that common stocks don’t come due and 
dividen is do increase as the value of the 
dollar lessens. But because the value of 


the dollar has lessened on the whole 
sitce 1914, or even since 1896, is it go- 
ng to keep on doing so? Only the wise 
young men know that it is. 

_»0 Our attitude has been that a cer- 
tain small proportion of our assets can 
well be invested in common stocks if 
We can find those that look satisfactory; 
out that, generally speaking, the invest- 











ment should be made in times of gen- 
eral depression of business and discour- 
agement on the part of the investors 
who are heavy borrowers. We should 
be disturbed if half or three-fifths of our 
assets were so invested, even at figures 
well below the present market. 
Principle of Hedging 

“The simple fact is that the insurance 
company investments ought to be made 
on the principle of hedging. Do we 
think that the value of the dollar is on 
the decrease and that common stocks 
are? We are justified in proceeding on 
this basis and investing in common 
stocks. But we don’t want to do it to so 
great an extent that af we are wrong, 
the company will be seriously hurt, so 
we had better invest in some long time 
bonds as a hedge. 

“Do we think that the rate of interest 
is going to go down and we had better 
invest in long time bonds to the exclu- 
sion of shorter time securities and mort- 
gage loans? We can indulge ourselves 
in so investing, provided we do not do 
it to an extent which is going to hurt 
the company if we are wrong, and we 
had better keep on investing in mort- 
gage loans and perhaps even now and 
then in short time bonds, because even 
the wisest have gone astray on these 
long time predictions. 


Farm Loan Hedgings 


“If we knew that the farm loan situa- 
tion was going to continue as it is at 
present, we would drop out of the farm 
loan business entirely and liquidate our 
investments therein. The government 
has established the federal farm loan 
banks, and they can take care of the 
farmer better than we can because they 
can sell his obligations on a non-taxable 
basis to the rich. But we have a good 
organization for the care of farm loans 
and if we desert it entirely, it is going 
to desert us, and things may change, 
Is the price of agricultural lands going 
to improve? We think it is, but if and 
when we get a reasonable offer for any 
of our foreclosed farms, we had better 
take it, because we may be mistaken. 


Should Turn Somersaults 


“There isn’t any bet we can make in 
investment matters that we hadn't better 
hedge on, and we must always remem- 
ber, in the words of Mr, Woodward, 
that in financial matters we are justified 
in turning a somersault as often as the 
circumstances seem to demand it. 

“What is the object of those in charge 
of investing an insurance company’s 
funds? First, last, and all the time, to 
keep the principal intact. Some critics 
would say that the principal is not in- 
tact when you buy a bond for a thou- 
sand dollars when the prices of merchan- 
dise are low and you receive a thou- 
sand dollars later for that bond when 
the price of merchandise is high and a 
dollar will buy far less than it would 
when you bought the bond. And this 
may apply to the private investor. The 
insurance company does not have to 


consider it so much because we receive 
in dollars and we pay in dollars, and we 
do not profit or lose by the change in 
the value of a dollar.” 
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Lucky Babies 


UCKY indeed is the baby 
B who has a mother wise 
enough to follow the doc- 
tor’s advice—‘“Bring the baby 
to me when he is six months 
old and let me protect him 


against diphtheria. That is one 





disease he need never have.” 


Last year more than 100,000 
children who were not inocu- 
lated had diphtheria. About 
10,000 of them died—an aver- 
age of more than one every 
hour of every day in the year. 
Will 10,000 innocents be sacri- 
ficed next year because some 
doctors have failed to warn 
mothers because mothers 
have forgotten their doctors’ 
warning? Even when diph- 
theria is not fatal, it frequently 


or 


Prevention of diphtheria 
through inoculation with 
toxin-antitoxin should not be 
confused with treatment of 
the disease by means of anti- 
toxin. The latter is a cure— 
the former prevents. 


This disease has practically 
disappeared in many cities 
where the people have backed 
their health authorities in 
preventing diphtheria by in- 
oculation with toxin-anti- 
toxin. But diphtheria finds 
its victims wherever people 
have been misled by false re- 


METROPOLITAN LIFE 


leaves its victims with weak- 
ened hearts, damaged kidneys, 
ear trouble, or other serious 
after-effects. 

The majority of deaths from 
diphtheria are of little chil- 
dren less than five years old. 
If your child, so far unpro- 
tected, has not been stricken 
by this arch-enemy of child- 
hood, your good fortune is a 
matter of luck — not precau- 
tion. If he is more than six 
months old, take him to your 
doctor without delay and have 
him inoculated. 

Diphtheria can be prevented by 
simple, painless inoculation 
which is lasting in its effect. 
Call up your doctor now and 
make an appointment. 


ports as to the alleged danger 
of inoculation or have not 
learned to seek the protection 
which inoculation gives. 


The Metropolitan Life Insur- 
ance Company will gladly co- 
operate through its local 
managers, agents and nurses, 
with State or city authorities 
to stamp out diphtheria. De- 
tailed reports showing how 
various cities organized their 
successful campaigns for “No 
More Diphtheria” will be 
mailed free of charge. Ask 
for Booklet 11 N. U. 9. 
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FREDERICK H. ECKER, President -- ONE MADISON AVE., NEW YORK, N.Y. 
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General Agency 


LOUISVILLE 


KENTUCKY 


and adjacent territory 



































Liberal First-Year Commission 
Splendid Non-Forfeitable Renewals 


Generous Expense Funds 





The man we seek is one who is successful. 
He is probably one whose further progress is 
hampered by prevailing circumstances over 
which he has no control. He is ambitious, 
farseeing, and energetic. He knows how to 
organize and inspire a sales force. His health 
is good. His character is satisfactory. This 
man has a worthwhile opportunity awaiting 
him in our staff of General Agents. 


We assist our General Agents in securing 
salesmen. Our Sales Promotion service helps 
the individual producer. 

We write low net cost Participating and 
Non-Participating insurance on both sexes, 
from 30 days to 65 years of age. Our Juvenile 
plans are leaders of value. 

It will pay you to investigate this attractive 
opening to advancement for yourself. 

Address Confidential Inquiry to 


E. S. ALBRITTON 
Vice-President and Manager of Agencies 


THE 


SOUTHERN STATES 


LIFE INSURANCE COMPANY 


ATLANTA, GEORGIA 





ALL DIAIE IS OUR FIELD 





Wilmer L. Moore, President 























| COMPANY NEWS 








TO BECOME LIFE COMPANY 





National Automobile of Lincoln, Neb., 
to Be Transformed—Will Write 
Accident and Health 





Rees Wilkinson, who has been op- 
erating the National Automobile Insur- 
ance Company at Lincoln, Neb., for a 
number of years, has secured the 
approval of the Nebraska insurance de- 
partment to amended articles trans- 
forming it into a legal reserve life com- 
pany, with provisions for writing 
health and accident insurance. The 
amendments contain a (provision that 
neither of the new lines may be written 
until all of the automobile risks have 
been reinsured or have expired. The 
capital stock is increased from $50,000 
to $150,000. The 2,000 shares at $25 
each now outstanding, with 1,000 addi- 
tional to be issued shall be common 
stock, entitled to all profits after a 
yearly payment has been made of $2.50 
upon each of 3,000 shares of $25 cumu- 
lative preferred. Mr. Wilkinson said 
the additional capital had practically all 
been subscribed and the automobile 
risks reinsured. Richard Wilkinson is 
president and Rees Wilkinson secretary 
of the new company. 





MONTREAL LIFE PURCHASED 
BY ATLAS ASSURANCE 





MONTREAL, Nov. 14.—The Atlas 
Assurance of London has purchased ap- 
proximately 65 percent of the outstand- 
ing shares of the Montreal Life at $75 
a share, and a similar offer is made to 
minority shareholders. The Atlas, an 
old British company, has been writing 
fire and casualty business in Canada 
since 1887. 

The Montreal Life was organized in 
1908, as the Travelers Life of Canada, 
and commenced business in 1910 under 
dominion laws. In 1924 the name was 
changed. At the end of 1928 the com- 
pany had over $36,000,000 of business 
in force, with assets of $4,596,996, and 
surplus to policyholders of $281,473, 


which included the paid up capital of: 


$160,000. It is stated that business in 
force at the end of 1929 will be over 
$40,000,000. 

No change in the management is con- 
templated. Arthur P. Earle is president 
and managing director. 





Great National Life 


An amendment to the charter of the 
Great National Life of Dallas, increas- 
ing capital stock from $165,000 to $190,- 
000, has been approved by the Texas 
board of insurance commissioners. 


' Veteran General Agent 
Is Given Special Honors 


TESTIMONIAL TO TOWNSEND 


















HONE 

President Parkinson of Equitable ani § " '*- 
Other Notables Help Celebrate tial in 

35 Years in Business sot 

jrive in 


Life insurance executives and men [B20 Dei 
prominent in banking and commercial B*se"cy | 
affairs gathered last Thursday in Bos. yc" ‘ 
ton to honor Charles E. Townsend, gen- 
eral agent, who has just completed 35 
years as a representative of the Equit- 81 








able Life of New York in Boston and 5 
vicinity. Fred 1 
Speakers early in the day at business Ber 0! 
meetings of the Charles E. Townsend JR°™P2") 
agency force predicted that life insur- MBe#t.ol u 
ance would rise to 200 billion in force MR¥tk, w! 
in the next 10 years. Thomas I. Park. 9B! © 
inson, president of the Equitable, ad- 9B%c0"' 


dressed the gathering. Trust Co 
Tribute was paid Mr. Townsend pt Wil 
throughout the day and at the closing M*™@tve 
banquet in the evening by leaders in BM") ‘* 
life underwriting as well as business Jp) 45. 
McKenzi 


circles. Vice-Presidents Leon O. Fisher, i 
W. W. Klingman and A. G. Borden of "8 ° 
the Equitable joined with their presi- 9S 7° o' 
dent in reviewing Mr. Townsend's rec- “ oa “~’ 
ord. a | 
William M. Duff, head of the Pitts. 7°" 
burgh Equitable agency, conveyed greet- Be °°" 


burgh oficer of 
ings from other agency managers Company 
mpan 


Sun Life Not Afraid ms 
of the Stock Market §.. "" 





cently < 

‘lation o! 

While the Sun Life of Montreal is JS: M 
the most outstanding exponent of the BS © 
the n 


desirability of holding the best common 
stocks under proper regulations, it be- == 
lieves in putting up sufficient reserve to : 
guarantee against fluctuation. The re- Life 
cent market crash naturally affected the 

going market value of stocks held by 





the Sun Life. Naturally the company (co 
has only those stocks that have a divi- BBa he go 
dend paying record and are gilt-edged be has t 
in every particular. In listing its stocks urity fo 
the Sun Life adopted a very conserva- dependen 


tive attitude. 











INTERESTED(?) | 


Real Producing Underwriters may spend 
the winter in Florida at our expense. Program 


UNION NATIONAL INSURANCE COMPANY | 
St. Petersburg, Florida a 


President T. B. Macaulay in com- waerhy 
menting on the situation says that the 7 ' 
shrinkage in market values is but a "| 
passing fluctuation which does not HS ™ © 
really affect the Sun Life at all. He Pitasures 
said after the recent depression that quo- “urrent ¢ 
tations for Sun Life holdings would still JR**¢s tro 
have to drop about another $150,000,000 vests in 
before they would reach the values D 
placed on them in the published annual a 
statement and much more than that to Contr 
reach the cost. Mr. Macaulay says, tople h 
“This crisis squeezes out inflation BB Mvest 
caused by over-speculation. We have ‘and tha 
taken opportunity largely to increase it falls iF 
our holdings and are still buying.” my  nvest 
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HONOR PRUDENTIAL MANAGER 





P. R. Garrison, ordinary manager in 
jowntown Manhattan for the Pruden- 
tal in New York City, was honored 


yith a record nroduction by his agency 
rganization last month, a three weeks’ 

dnve in his honor resulting in $3,016,- 
The 


20 being written by 122 agents. 
wency total was already ahead of last 
year, the figures to Oct. 1 being $19,- 


112.22 
ll Ss 


for this year and $18,630,387 for 
idS st yee ar. 
a 
STILL WITH CITY BANK 


Fred P. McKenzie, assistant trust of- 
feer of the City Bank Farmers Trust 
Company of New York, was the recip- 
int of unwarranted congratulations last 
week, when many scores of friends in 
the city complimented him on his con- 
nection with the Bank of New York & 
Trust Company. It had been announced 
tht William McKenzie, a trust repre- 
sentative of the Equitable Trust Com- 
any, Was going with the Bank of New 


York as trust representative and as Mr. | 


McKenzie’s name was so well known 
among New York life underwriters for 
is recent work as executive secretary 


f the local association he was at once 
redited with the change. He has made 
no change, however, and is contemplat- 
ing none, remaining as assistant trust 
oficer of the City Bank Farmers Trust 
Company. 


* * * 
MANAGERS’ GROUP MEETS 


The first quarterly meeting of the re- 
cently organized Life Managers’ Asso- 
iation of New York City, of which Jul- 
an §. Myrick is president, was held last 
week, with an excellent representation 
i the managerial ranks. The member- 





Life Insurance 
Offers Security 


(CONTINUED FROM PAGE 5) 





as he goes along? The reason is that 
he has this fundamental desire for se- 
curity for himself and those who are 
dependent upon him and are, therefore, 
almost a part of himself. He wants a 
ulwark between ‘himself and his fam- 
y and adversity. He wants to pro- 
vide in the future food and clothing and 
pleasures without being dependent upon 
current efforts for them. He therefore 
takes from his current income and 
vests in something. 
Distinetly an Investment 


“Contrary to the saying which many 
people have that life insurance is not 
a investment, I would say on the other 
hand that it distinctly is an investment. 
lt falls far more nearly in the category 


‘investments than it does in that of 
ndemnific tion against loss as expressed 
‘irough other forms of insurance. 

“What is the object of investment as 
‘plied to the individual? I should say 
‘he object was to provide the things I 
fave just nentioned through providing 


a1 income for the future. 


“What would be the test, therefore, 
{the best investment for the individ- 
wal? In answer to that question I 
‘hould say that that investment was the 
‘est for the individual which provided 
the largest amount of income at the 
me or times when it was most needed. 
the building of a life insurance program 
Sin essence a long time investment 


rogram for the individual and for the 
erase individual. I think most of us 
ould agree that it is the best long time 


eement program. It meets most 
adequately the test which I have just 
Utlined, nam ely: of providng the larg- 


“st amount « f income at times when in- 


x is needed most. Any other form 
the nwestmer nt provides income only to 
€xtent that a sufficient time has 





"AS SEEN FROM NEW YORK | 





By C. C. NASH, Jr. 
(Nash of the National), 








ship is now 123, representing 98 agency 
firms in greater New York. Mr. My- 
rick presided at the meeting and out- 
lined the purposes and plans of the as- 
sociation, citing the benefits of coopera- 
tive effort. Reports of the various com- 
mittees were heard, particular interest 
being shown in the committee on twist- 
ing. This subject has come to the fore 
of late in New York and the commit- 
tee is now working on some proposed 
legislation which it hopes to have ready 
for presentation soon. It will draft a 
proposed bill and then submit this to 








i} needs it if 








the Life Presidents’ Association and the 
state association before taking it to the 
insurance department for approval and 
presentation at Albany. Mr. Myrick 
appointed a nominating committee for 


1930 composed of the following: W.R 
Collins, chairman, Ralph Engelsman, 
Horace Wilson, Robert Jones and 


A. Kederich. 
*x* * * 
MASON KEANE-PATTERSON SPEAKER 


George 


Dewey Mason, general agent in New 
York for the Aetna Life, addressed the 
Keane-Patterson Agency of the Mass- 
achusetts Mutual in New York Monday 
morning. His theme was the neglect 
of agents to give prospects a chance to 
buy life insurance by presenting them 
with a definite proposition. He went on 
to say that telling a man he ought to 
have more life insurance is not a good 
reason why he should buy it, and that 
ordinarily too much time is taken in 
giving the prospect a long talk about 
everything in general rather than giv- 
ing him the opportunity of saying, “No” 
on something definite in order that a 
definite field of battle could be located 
and a clearly defined attack launched. 


pal. 
Provides Income When Needed 


“When does a man need income? He 
he totally disabled and 
cannot work. His family needs it if he 
is dead and has ceased to produce in- 
come. Both he and his family need it 
in his old age when his working days 
are over. Life insurance is the only 
investment that wipes out the time ele- 
ment in the investment program and 
provides income at times when it is 
needed the most. It is as effective in 
providing income for those needs one 
day after it is taken as it would be 20 
years after it is taken. There is, of 
course, still another time when income 
needed and that is if income from 
normal sources is shut off through un- 
employment or some other cause than 
the ones I have outlined. To a lesser 
degree, life insurance also meets this 
need, but also, as does any other invest- 
ment, through the gradual accumula- 
tion of principal. 

“Taking the fundamental needs, how- 
ever, it seems clear to me that life in- 
surance is the only investment that 
meets adequately the actual investment 
needs of the average individual.” 


is 


1s 





Salt Lake 
write life, 
Edgar 
agent at 


The Pacifie National Life of § 
City has received license to 
health and accident in California. 
Cc. Levey is named as general 
San Francisco. 


“The Fraternal Digest” is a complete 
policy-rate-dividend-net cost analysis 
and report of the fraternal orders and 
mutual life associations. Price $2. Order 
from The National Underwriter. 





HE INVESTMENT TRUST 
SERVICE OF LIFE INSURANCE 
—By Albert G. Borden..... Price $1.50 


Shows the various ways that life insurance can serve 
in the administration of an estate. Includes many 
illustrations and graphs. Order from The National 
Underwriter, Al1946 Insurance Exchange, Chicago. 

















ke these days of stress 


Life Insurance is the Safest Investment 





mm 


Ideal Savings and Investment Plan for Average Person 


If you are unable to complete payments, you receive 
a fair settlement of your equities. 


Should you be permanently disabled, you receive a 
definite income regularly, and your insurance is con- 
tinued without further payment, 


If financial accommodation is needed, your policy 
can be used to tide you over. 


Your beneficiary will receive in full the amount 
you have decided upon, no matter how few payments 
you have made. 


If you live, you will receive the amount yourself. 


To thousands life insurance, used as a savings and 
investment plan, is giving financial independence. From 
the viewpoint of availability for every individual, 
safety and permanent value, certainty of return, easily 
carried cost, and control by the investor—it is a solid 
rock on which to build personal and family security. 


A mutual com- 
pany returning 
annual divi- 
dends, and offer- 
ing a policy for 
every need, 





LiFe INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 




















EQUIPMENT 


of a proper kind is essential to satisfactory results in 
any line of endeavor. 


THE COLUMBIAN NATIONAL LIFE 
INSURANCE COMPANY 
of Boston, Massachusetts 


is in a position to equip its Field Men in an unusually 
fine manner. 


Among other things it offers: 


Age Limits on Examined 
Risks 


1. Unexcelled Service 8. 
2. Non-medical Insurance— 
Males and Females 


> A 
3. gag for Sub-standard ve Her rte 
4. Disability—Three Clauses 9. Mail Advertising Service 
5. Double Indemnity 10. Correspondence Course 
6. Salary Savings Insurance 11. Personal Contact 
7. Accident and Health 12. Guaranteed Low Premium 


Insurance Plan 


INSURANCE THAT INSURES 
Backed by a Large Capital and Surplus 


THE COLUMBIAN NATIONAL LIFE 
INSURANCE COMPANY 
BOSTON, MASSACHUSETTS 


Artuur E, Cups, President 


Correspondence welcomed by Agency Department 
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Keep Out of the Stock Market 


Just at the time when the conserva- 
tive principle of keeping life insurance 
reserves invested in guaranteed securi- 
ties with a fixed income rate and a defi- 
nite maturity is vindicated by the stock 
market developments Superintendent 
ALBerT Conway of New York comes 
out actively and definitely in favor of 
life companies investing in common 
stocks. This, notwithstanding that Mr. 
Conway rather took sides with the op- 
posite camp in his paper before the in- 
surance commissioners at Toronto. 

Mr. Conway in his statement given 
out to the press said in part: “There 
has been such a drastic readjustment 
of the prices of the leading common 
stocks of the country that I took the 
opportunity to recommend to the insur- 
ance companies the purchase of such 
stock.” 

This may have been a mere gesture 
for the purpose of supporting public con- 
fidence, without any real thought of 
opening up the vast deposits of life in- 
surance reserves to common stock in- 
vestments, but it is more reasonable 
to take him at his word and if so he is 
at wide variance with a large part of 
life insurance sentiment throughout the 
country. If the statement had been 
made at a time when life companies had 
exhausted the present outlets for invest- 
ments there might be more reason to 
endorse his position, but the fact is 
that building and other business opera- 
tions have slowed down in nearly every 
city because already too much money 
has gone into common stocks and home 
builders and others can not get the 
money with which to carry out their 
plans. 

With virtually everybody speculating 
it would seem that enough money is al- 
ready flowing in the stock market di- 
rection and that the life companies can 
well afford to keep out. They have 
established a reputation for conservative 
investment of their funds which is a 


What Rate 


ArtHur F. Hatt, president of the 
Lincotn Nationa Lire, recently said, 
“The pages of our rate book are pages 
lof numbers, columns of figures, but to 
‘one who holds the key, they are colored 
with more hues than any rainbow ever 
knew and show pictures the like of 


strong talking point in selling life in- 
surance, in competition with speculative 
investments, and Mr. Conway’s pronun- 
ciamento is not being well received by 
agents who use this argument. Cer- 
tainly, unless he can make some explan- 
ation that will set him right, he has 
lost something of his prestige in the 
eyes of the life insurance fraternity. 

Should his recommendation be adopted 
there would be a certain inconsistency 
in life insurance men trying to stem 
the tide of loans on policies, for the 
purpose of protecting stock market mar- 
gins or making new investments at low 
market levels, when the companies 
themselves are going into the specula- 
tive market. Surely, if life insurance 
reserves are to be used in the market 
at all, it is just as well that it be done 
individually by the depositors in the 
companies, rather than in wholesale 
fashion. Life insurance is and should 
be regarded traditionally as a funda- 
mental security, the last stand in a 
man’s economic battle. The underly- 
ing investment should be, not equities 
in common stocks, which fluctuate 
widely under the best conditions, but 
in the bonds and mortgages that rep- 
resent the heart and strength of the se- 
curities, 

It is true that these investments will 
not at all times earn the largest interest 
rate, but what interest they do earn is 
guaranteed, the maturity dates are 
fixed and in case of “a run on the bank,” 
they can be readily negotiated and the 
cash secured. Seventeen billion dollars 
of life insurance assets represents this 
country’s basic financial protection, its 
“Rock of Gibraltar” and its “Bank of 
Ingland.” There is already too much 
money in the stock market and regular 
business in many lines is being hurt by 
lack of capital. Life insurance, in our 
epinion, should remain the stanle se- 
curity and continue to insure absolutely 
the country’s integrity. 


Book Says 


which artists never painted. In its pages 
are the breathless, anxious longings of 
fathers for the welfare of their children 
and the priceless satisfaction of mothers, 
whose orphaned children yet might have 
comfort.” This is a notable portrayal 
of life insurance service. 

















PERSONAL SIDE OF BUSINESS | 





Mayor Walter E. Batterson of Hart- 
ford, formerly with the Travelers and 
well known among insurance men, 
whose father was one of the founders 
of the Travelers, has been reelected as 
the chief executive of Hartford on the 
Republican ticket. 

William A. Bennett, vice-president 
and general manager of agencies of the 
Equitable Life of the District of Co- 
lumbia, died last week after a short 
illness. He was 71 years old. 

Mr. Bennett joined the Equitable Life 
in 1887, after having conducted an 
agency for the Metropolitan Life at 
Washington for two years previous to 
that date. He became manager of 
agencies for the Equitable in 1890, 

Mr. Bennett was also vice-president 
of the Bank of Commerce & Savings of 
Washington, D. C. The death of Mr. 
Bennett is the first break in the official 
cabinet of the Equitable Life in more 
than 40 years. 

One of the most important social 
events in Oklahoma City was the wed- 
ding of Edwin Rugh Starkey, son of 
Edwin Starkey, vice-president of the 
Mid-Continent Life, and Mrs. Starkey, 
to Miss Helen Marr Woodward. The 
vows were taken in the First Lutheran 
Church of Oklahoma City. Mr. Starkey 
is a graduate of the University of Okla- 
homa and is associated with the Muid- 
Continent Life. Miss Woodward is one 
of the beautiful young ‘women of her 
city and possesses much musical talent. 

Kenilworth H. Mathus, associate edi- 
tor of “Commutopics,” salesmanship 
publication of the Connecticut Mutual 
Life, has written a book called “The 
Eyes Have It.” It is devoted to graph- 
ic salesmanship or “visual selling” as it 
is sometimes called, a subject which has 
found increasing interest in recent years. 
It contains some 186 pages of charts, 
graphs, cartoons etc., with explanatory 
sales talks and demonstrations as used 
with success by many of the leading 
life underwriters of the country. 

John R. Hastie, associate manager of 
the Samuel Heifetz general agency of 
the Mutual Life of New York in Chi- 
cago, has been elected secretary of the 
Evanston Golf Club, near Evanston, III. 


Percy H. Evans, vice-president of the 
Northwestern Mutual Life, observed his 


56th birthday anniversary in Milwau- 
kee Nov. 9, receiving the congratula- 
tions of his friends in the insurance 


business. Mr. Evans joined the North- 
western Mutual in the actuarial depart- 
ment in 1889, and after a varied experi- 
number of branches of the 


ence in a 
service was advanced to actuary in 
1915. The past summer he was elected 


a vice-president of the company. 
Seymour Norton Ballard, who retired 
as secretary of the New York Life in 
1928, died last week at his home in 
Cortland, N. Y. Mr. Ballard was secre- 
tary for 30 years and was 78 years old. 


In view of the illness of Luther B. 
Little, advertising manager of the Met- 
ropolitan Life, J. E. D. Benedict, of the 
advertising department of the same com- 
pany, has been designated to succeed 
Mr. Little as a member of the life group 
development committee of the insurance 
advertising conference. 


W. J. Behrens, general agent for the 
Missouri State Life at Abilene, Tex., 
this month will round out 20 years of 
continuous service. He joined the com- 
pany in November, 1909, was the first 
president of the company’s first $100,- 
000 Club in 1911 and also president of 
its first Quarter Million Club in 1921, 
and has been a member of the latter 











club every year it has been in existence 

That Mr. Behrens has lost none 9 
his ability as a personal producer of lif 
insurance is indicated by his record {fo 
1929 to date. He ranked fourth in pai. 
for production in the first nine month 
of this year and also led the enti: 
agency organization in paid-for prody 
tion in September. 


Patrick J. Gibbons, general agent : 
St. Louis for the Missouri State Lif 
has returned from a visit to Ireland. k; 
was presented with a blackthorn stic 
as a token of the esteem of his natiy 
town, Westport. On a_ gold ban 
around the cane is engraved: “Pr. 
sented to Patrick J. Gibbons by th 
Westport urban council in recognitig, 


of his services for the cause of Iris 
freedom.” 
Mr. Gibbons in 1919 was a delegat 


to the Irish convention held in Phils. 
delphia and was also a member of ; 
special committee of 25 that urged Pres. 
ident Woodrow Wilson to use his in. 
fluence in behalf of Irish freedom. 
was his first visit to Ireland since | 
left there 20 years ago on his honey. 
moon to visit America. 


The Union League Club of Chicago 
has announced its annual Thanksgiving 
turkey swim. Frederick D. Bruchholz 
agency director of the clearing hous 
branch of the New York Life in Chi 
cago, is giving a 20-pound turkey a 
first prize. The winner of the contest « 
determined by the number of yards he 
swims from the first week to the las 
week in November. 

Harrison A. MaclIsaac, 38, manager 0! 
the Springfield, O., office of the Equit- 
able Life of New York, was killed thi 
week in a hunting accident in the Ad 
rondack mountains near Muskrat Creek 
N. Y. He was shot by a companio: 
who had mistaken him for a deer. Mr 
MaclIsaacs was prominent in_ busines 
and Masonic activities in Springfield. 


Dr. Edward P. Busse, one of the 
founders of the old Intermediate Lite 
of Evansville, Ind., which compan) 
afterwards was taken over by the 
Cleveland Life, died recently at his home 
in Evansville. 


Samuel Quinn, one of the founders 
the State Life of Indianapolis, died las 
week at his home in Chicago. He wa 
one of the leaders in the establishmen! 
of the Lake Shore Athletic Club in Ch 
cago. He suffered a heart attack. 


‘ 


He had not been identified with th] 


insurance business for some _ years 
With Andrew M. Sweeney, Wilbur > 
Wynn and Charles F. Coffin, now pres 
ident, Mr. Quinn was one of the orga’ 
izers of the State Life in 1894. He bh hat 
much ability as an agency organizer até 
built up a large production plant. He 


severed his connection with the com 
pany in 1907. At the time of his deat 
he was secretary and manager of 


North Shore Athletic Club in Chicag 
James M. Reyburn, 63, identified wt 
the Peoria Life since its organizatie! 
= . ° Year 
died last week at his home in Peor 
. ’ . aatate. teriallv 
Mr. Reyburn had assisted materially 
strengthening and organizing varie 
departments of the company staff. 


Major E. D. Redington of |vans'® 
Ill., one of the old-time agents of ™ 
Provident Mutual Life in Chicago, 
given signal honor this week by ™ 
Dartmouth alumni of Chicago as he Mi 
celebrating his 90th birthday annive 
sary. He is one of the oldest '”™ 
Dartmouth graduates. 
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week in the Black Hills on an elk and 
deer hunt. Besides Commissioner 
Lewis there were Ray Yenter, Iowa 
commissioner; A. H. Hoffman, Des 
Moines insurance attorney; George W. 


Wells, of St. Paul, former Minnesota 
commissioner, and William R. Baker, 
former Kansas commissioner. They | 


established their camp and prowled over 
the mountains for several days. The 
insurance men were out and so were 
the deer and elk, but for some reason 
they did not happen to be in the same 
vicinity at the same time, and while the 
hunting was diligently carried on the 
party did not bring back any trophies 
at the conclusion of the hunt. 





Lawrence Vorhies of Starkweather & 
Shepley, Providence, R. I., president of 
the Rhode Island Life Underwriters’ 
Association, is at home recovering from 
arecent operation. ~- 

Thomas A. Garrigues, former general 
agent of the Northwestern Mutual Life 
in Seattle, known as the dean of life in- 
surance men in the Pacific Northwest, 
became a benedict last week. Mr. Gar- 
83 years old. He retired two 
The marriage took place in 


Wash. 


rigues is 
years ago. 
Centralia, 


Max W. Williams, special agent of 
Stewart, Hencken & Will, 80 Maiden 
Lane, New York, general agents of the 





Prudential, completed a record of an 
application a week for one full year Nov. 
1. In that time he wrote $1,052,875 of 
life insurance on 85 applications. No ap- 
plication was for more than $50,000 or 
less than $5,000. He tad only four 
lapses, amounting to $18,000, for the 
year and only $50,000 was rejected. 
During the time that this record was 
made, Mr. Williams was carrying on his 
large general insurance business in ad- 
dition to his life insurance interests. In 
May, when the Prudential conducted a 
special drive for new business in honor 
of George H. Chace, newly appointed 
assistant secretary in charge of ordi- 


, nary agencies, Mr. Williams stood fifth 


in the United States with $291,000 paid 
for. 

T. Emmett Warriner, general agent 
at Lawrenceville, Va., for the Philadel- 
phia Life, will serve in the lower branch 
of the Virginia general assembly which 
convenes in January in biennial session. 
Mr. Warriner was elected to the house 
on the Democratic ticket in the recent 
general election. It will be his first leg- 
islative experience. 


E, J. Faltysek, general agent of the 
Equitable Life of lowa in Chicago, has 
been elected a trustee of the Oak Park 
(Ill.) council of the Knights of Co- 
lumbus. 








LIFE AGENCY CHANGES» 








BUTZEN NEW GENERAL AGENT 


Northwestern Mutual Man _ Takes 
Charge of Massachusetts Mutual 
Milwaukee Agency 





Butzen has been named 
general agent at Milwaukee for the 
Massachusetts Mutual Life, to fill the 
vacancy made by the death of Isaac H. 


Arthur J. 


i 


Johnson started as an agent at Harris- 


later becoming dis- 
1912 general 


1911, 
then in 


Pa., in 
agent and 


burg, 
trict 


agent for the Harrisburg territory. 


Joseph B. Hill 
Hill 


Joseph B. has been appointed 


manager for the Guardian Life at Louis- 
ville. 
building. 


His headquarters are in the Starks 
Mr. Hill comes from a life 


nsurance family and took up the pro- 


Offner. Mr. Butzen has been associated | fession when he left college, spending 
with the Clifford L. McMillen home several years in the Louisville field. He 
anerel agency for the Northwestern then became office manager in a local 
Mutual Life of Milwaukee for a number | *8°"°Y- 
of years as a special agent. 

; : , n 

A meeting of agents under the Mil- W. H. Halpenny 
waukee agency of the Massachusetts The Acacia Mutual Life has opened 
Mutual Life was held Monday. W. M.| an office in Des Moines with W. H. 
Benton, superintendent of agencies, was | Halpenny as manager. Offices are at 
in attendance at the meeting. 408 Hubbell building. 

L. F. Savarese H. J. Muller 


The Florida agency of the Penn Mu- 
tual has been placed in charge of Louis | 1 
F. Savarese as general agent, with head- 


Yonkers, N. Y. H. J. 


Aetna Life and affiliated com- 
opened a branch office in 
Muller is in 


The 


yanies have 


quarters in Jacksonville. Mr. Savarese | charge of the life and group depart- 

has had 20 years of life underwriting } ments. 

in three companies, one of which was aaemarrananand 

the Penn Mutual. In his last connection, John A. Chandler 

which was made 13 years ago, he was a John A. Chandler, for the past four 

unt manager at Tampa and his district, | years district manager of the Mutual 

cue to hi s ability as an organizer and a | J ife of New York, has been appointed 

trainer of salesmen, last year led the en- regional agent for Muskogee, Okla., 

tire south for his company. and vicinity for the Travelers’ group. 
: He will handle all the Travelers’ lines, 

Dan D. Budd, Nei Neil R. Cooper life, fire and casualty, 








, Dan D. Budd and Neil R. Cooper ae 
a A en appointed general agents for Adolph Daveluy 
ville Tox a State Life at Jackson- The Northern Life of Canada has ap- 
rinsing ” sai Mr, Budd has been a sales- pointed Adolph Daveluy manager in 
ttenti. ta toe and has had con-| Montreal, Mr. Daveluy has been an in- 
“. - ife insurance sales experience. | cyrance man for 15 years, and has been 
retail } tie = been a 4 the | active in the Life Underwriters’ Asso- 
as Merchants association at Jackson- | -jao¢; ef Cans 
' ciation of Canada. 
ville and also has sold life insurance. 
Whar” ew J. Owen Stalson 
Wallis & Johnson | + Owen Stal ; “ain — 
John Tot , —— | J. wen ota son has been appointec 
agent Philadelohi ae a te supervisor of the Alexander E. Patter- 
ife of |] bom esse a d a — ‘ 1 son agency of the Penn Mutual Life in 
Agent Allan D. Wallis under P ger wa | Chicago in charge of agency develop- 
I] ; allis > . 
name : 7 |} ment. 
lame Wallis & Johnson. The new | 
‘gency has charge of the combined Phil 
‘phi “< ; € W. Defenderfer 
adelphia ind Scranton territory. Both | Arthur : Z : 
_ have been with the company for | Arthur W. Defenderfer of Washing- 
a time, Mr. Wallis becoming gen- | ton, D. C., has been appointed general 
— at Philadelphia in 1915 and agent there for the John Hancock Mu- 
ving continuously since then. Mr. | tual Life. Mr. Defenderfer has been 
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Reputation— 


(Advertisement 7 of a series) 


Even in gladiator times the reputation of an army 
was necessary to assure it fullest respect by the 
populace. Who but Caesar could bridge the 
Rhone and conquer Gaul? Who but Hannibal 
could move an army through the Alps to attack 
Rome in winter? 


Since 1902 The National Life and Accident has 
built up a reputation for strength, fairness and 
progress. It is known as an ably managed organ- 
ization composed of men of high standing. The 
organization is noted for its prompt payment of 
losses and its fair premium rate. This reputation 
known throughout the country makes it profit- 
able to wear the Shield button. 


It pays to be a Shield Man! 
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NEW AGENCY 
CONTRACTS 


e are making new Agency ar- 
rangements for 1930, and have 


openings in several 


cities for high-class men who are 
considering a change. Write for 
particulars, giving age, experi- 
ence and past connections. 














CONTINENTAL 
LIFE INSURANCE 
COMPANY 


ST. LOUIS 
MO. 











Chartered 1835 
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“THE APPEAL OF VALUE KNOWS NO 
BOUNDARY, AND QUALITY SPEAKS A 
UNIVERSAL TONGUE.” 
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NEW ENGLAND MUTUAL LIFE INSURANCE CO. 


BOSTON, MASS. 
Organized 1843 
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manager of the Washington branch of- 
fice of the E. J. Clark general agency 
in Baltimore. He is located at 310 Al- 
bee building. 


John W. Woodhead 


The Union Central Life has appointed 
John W. Woodhead district manager 
over 12 counties in Kentucky with head- 
quarters at Cynthiana. Mr. Woodhead 
has been with the Union Central since 
1913 and will now operate under the 





Louisville agency in charge of Harr 


McNamer. 


T. D. Carnahan, G. M. Kile 


T. D. Carnahan, for several year; 
general agent at Des Moines, Ia., for 


the Minnesota Mutual, has moved to E 


Paso, Tex., for his health and has beep 


given a general agency contract there 
George M. Kile of Des Moines has bee 


appointed general agent there to tak 


over the Iowa territory with headquar 
ters in the capital city. 
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RECOMMENDS MODEL CODE 





Superintendent Baldwin of District of 
Columbia Presses for Adoption of 
Modern Insurance Laws 





The new insurance code for the Dis- 
trict of Columbia was given the recom- 
mendation of Superintendent Thomas 
M. Baldwin, Jr., to the board of com- 
missioners of the district that they re- 
port favorably on senate bill 1470 to the 
senate district committee. Mr. Baldwin 
emphasized that this bill is a duplicate 
of the insurance code approved by the 
American Bar Association. Senator 
Capper of Kansas, who introduced the 
bill in the senate, states that this meas- 
ure will be the first to be considered by 
the District of Columbia committee of 
the senate. 

Superintendent Baldwin states that 
his department does not desire to con- 
trol fire rates in the district and that 
although such a provision has been em- 
bodied in bills previously proposed 
there, he has never sponsored it. 

Colonel Gibson of Vermont has intro- 
duced a companion bill in the house, 
which is known as H. R. 3941. A com- 
mittee of the American Bar Association 
which considered and approved the 
model bill consists of William BroSmith, 
general counsel of the Travelers; H. M. 
Garwood of Houston, Tex.; Jay R. Ben- 
ton of Boston, Alfred Hurrell of New- 
ark, N. J., and David Rumsey of New 
York. 





Conferences for Advanced Underwriters 


The John A. Stevenson agency of the 
Penn Mutual in Philadelphia includes 
in its educational program for this year 
a series of ten weekly conferences for 
advanced life underwriters. This week 
Herbert Adam, the company’s assist- 
ant counsel, will speak to the group on 
“Purchasing Partnership Interests.” 





Gain in Business Shown 


With a paid volume of $59,014,104 for 
the first ten months, the Edward A. 
Woods Company of Pittsburgh shows 
a gain of nearly $4,000,000 over the 10 
months of the previous year. In this 
period, four agents have paid for $1,000,- 
000:. W. E. Graham and J. M. Pfeil of 
Pittsburgh, L. A. Spencer of Youngs- 
town and M. J. Donnelly of New 
Castle. 

November is “Policyholders Service 
Month.” The campaign is under way 
whereby older agents will service their 
ewn policyholders and the newer agent 
will serve the policyholders where the 
original agent is no longer with the 
company. 


Explorer Proves Versatile 


A fine record has been set by Raphael 
W. Pumpelly, an author, poet, geologist, 
explorer and student of philosophy, who 
jeined the A. Rosenstein agency of the 
Equitable of New York in New York 
City in March, 1928. He has closed two 
group cases, one involving immediate 
cover of $1,500,000 on employes of a 
leading American corporation, and has 
another large case pending. The $1,500,- 
000 case is expected to be increased 











eventually to $8,000,000 when subhsid 
iaries are lined up. Mr. Pumpell 

graduate of Harvard in 1903, spent mar 
years exploring and prospecting centra 


Asia, Labrador and Alaska, and has lec- 


tured extensively. 





Rutgers Employes Covered 


An arrangement under which al! fac- 
vulty members and other employes of 


Rutgers University of New Brunswick 


N. J., will receive life insurance protec- 
tion under a group plan is announced 


by the Prudential. 
This policy involves a total coverag 


of approximately $2,000,000 and affords 


protection to about 650 men and womer 





Schaeffer C. of C. Director 


Earle H. Schaeffer, manager 
Fidelity Mutual Life for southern Penn 
evlvania, and former president oi 
Central Fennsylvania Association of 
Life Underwriters, has been appointed 
a director of the Harrisburg chamber oi 
commerce to fill an unexpired term. Mr 
Schaeffer is now secretary and _ treas- 
urer of the Pennsylvania State Associa- 
tion of Life Underwriters and a mem 
ber of executive committee of t 
tional association. 





Holcombe to Conduct School 


The second of the six managers 
school luncheon meetings of the mat 
agers’ committee of the Philadelphia 
Association of Life Underwriters will 
be held Nov. 26 with John Marshall 
Holcombe as instructor. An open dis 
cussion will follow Holcombe’s lecture 
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RHYAN AGENCY EXPANDS 
Leavens Made Supervisor of Country 
Territory of Guardian’s Wisconsin 

Office—Other Appointments 





The Hillis C. Rhyan general agenc) 
of the Guardian Life in Milwaukee 
going into a heavy expansion program 
in Wisconsin. Mr. Rhyan has a} pointed 
Benjamin F. Leavens supervisor 0 
agents for the country territor fr 
Leavens was formerly district manage! 
in southeastern Wisconsin for the Equi 
able Life of New York. ae 

R. A. Otterness has been appomitee 
district manager for Fond 1 Lat 
Washington and Dodge countics, W" 
headquarters in Milwaukee. Edware 
M. Davies, who has been writ 
time business, has resigned trom ® 
work at the bank at Randolph. Wis. ! 
become district manager for t! tra 
Wisconsin territory. ? 

The Hobbins Insurance Agt icy, Om 
of the oldest in Madison, will take © 
life insurance for the first tim becom 
ing district manager, with R. VU. ber 
directing the work. C. W. own” 
has been named district manager * 
La Crosse. 


The agency meeting was eld 
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week in honor of Frank F. Weidenbor- 
superintendent of agents. 
Freedy talked 


ner, 
Commissioner Milton F. 
egislative aspects of the life insur- 


on 

ance business at the dinner and gave 
some discussion of the disability clause. 
William H. Bloomer, special agent for 
the Northwestern Mutual Life, also 
spoke. 





Ecker to Visit Grand Rapids 


M eae Life representatives, 165 


strong, are to gather in Grand Rapids, 
Mich 1, late this week for a conference 
to be attended by President Frederick 


H. Ecker, who will attend with several 
other executives of the company. 





Ohio Gets Big Tax Payments 


The Prudential this week paid into 
the Ohio state treasury $914,710, rep- 
resenting the state tax on gross pre- 
miums received by the company from 


Ohio policyholders. The Metropolitan 





Life is expected to send in its check 
for $862,800 within a few days. 





Graham Speaks at Dayton 


William J. Graham, vice-president of 
the Equitable Life of New York, ad- 
dressed a meeting of the Dayton Per- 
sonne] Association at Dayton, O., last 
week, 





Hintzpeter Agency Meeting 


Members of the Herman C. Hintzpe- 
ter agency of the Mutual Life of New 
York in Chicago took part in a field 
club convention Nov. 14, starting at 11 
o'clock in the morning at the agency 
offices and running through a dinner- 
dance and entertainment that night. 
The Hintzpeter agency now has 90 full 
time producers under contract and has 
established a record so far this year with 
$20,000,000 of paid business in the first 
10 months. 








IN THE MISSOURI VALLEY | 








HEARING IN MANDAMUS CASE 





Decision Expected in December on Peti- 
tion of National Savings Life 
Against Commissioner 


oo 
The application of the National Sav- 
ings Life of Wichita for a writ of man- 


damus to compel Commissioner Charles 
F. Hobbs of Kansas to register policies 
of the company written in Texas was 
heard before the Kansas supreme court 
latt week. The Kansas department de- 
clined to register the policies written in 
Texas because of a coupon attached to 
them which created an obligation which 
could not be legally attached to a Kan- 
sas policy. The decision is expected 
Dec. 7. It is considered important be- 
cause it will determine the regulatory 
powers of the Kansas department over 
the business done by domestic compa- 
other states. 





es in 
Ecker to Visit Des Moines 

Frederick H. Ecker, president of the 

Metropolitan Life, will head a group of 








five Metropolitan executives who .will 
hold a meeting in Des Moines Nov. 23 
for Iowa agents, assistant managers and 
managers. 

Leroy A. Lincoln, 
and general counsel; 
second vice-president; Ernest H. Wilkes, 
second vice-president, and James A. 
Smithies, superintendent of agencies, 
northwestern territory, will accompany 


Mr. Ecker. 


first vice-president 
Francis O. Ayres, 





Coffin to Conduct School 


Vincent B. Coffin, who formerly was 
professor of life insurance at New York 


University, commencing on Novy. 14 
will conduct a three-day course on life 
insurance salesmanship, etc., for the 
benefit of the members of the Fischer 
& Fischer general agency in St. Louis 
for the Penn Mutual Life, and the 
agents and employes of C. William 


Johnson of Peoria, Ill, general agent 
in that city for the Penn Mutual. Mr. 
Coffin has been in charge of the in- 
struction of salesmen for the Penn Mu- 
tual since early in 1928 when he re- 
signed from his post with New York 
University. 











“IN THE SOUTH AND SOUTHWEST 




















No Superlatives Here— 
Just “A GOOD COMPANY” 


Among policyholders, and among men in the 
field, Central Life strives steadfastly to main- 
tain its reputation as “A Good Company.” 
First-class service to policyholders, up-to- 


date contracts, close co-operation between 


home office and field force, and sound man- 
agement safeguarding assets and reserves, 
are factors responsible for the steady growth 


of this company. 


In its thirty-fourth year, operating in 24 states, 
Central Life has nearly $200,000,000.00 insur- 
ance in force, secured entirely through its own 


efforts, and is a purely mutual company. 


Central Life 


Assurance Society 
(MUTUAL) 

T. C. DENNY, President 

DES MOINES IOWA 

The company that is OLD enough to be 

thoroughly established but YOUNG 
enough to offer exceptional 
opportunity 




















RECEIVERSHIP IS ASKED 





Mississippi Life & Casualty Affairs Now 
in Court—Cadenhead Gets $24,000 
of $45,000 in Commissions 





\ffairs of the Mississippi Life & Cas- 
ualty of Jackson, Miss., being promoted 
y L. C. Cadenhead, not only have been 
taken over by Commissioner Ben 
Lowry, but are now in the circuit court 
where a bill of complaint requesting a 
receivership has been filed. 

Commissioner Lowry revoked ‘the 
ermit of Mr. Cadenhead, fiscal agent 
" the company, to sell stock following 
the failure of the Bank of Kemper, 
Scooba, Miss., to open its doors and 
the subs sequent arrest of Cashier A. J. 


Uubre, who is also treasurer of the in- 
surance company, charged with em- 
*zzlement. 


Mr. Cadenhead did not appear be- 
fore Con:missioner Lowry at a hearing 
called to show why the permit to sell 

‘tock in the Mississippi Life & Casualty 

should. not be revoked. He is one of 
the com; plainants who has sought re- 


‘tivership through court and Commis- 
sioner Lowry has been named as a de- 
endant by the claimants. 
An audit of the business showed that 
Cadenhes id had received as commissions 
“4,000 of $45,000 paid in on stock sub- 





scriptions. Approximately $18,000 was 
deposited in the Bank of Kemper. 

Solution of the financial difficulties 
of the company has been intrusted to a 
committee composed of Dr. W. W. 
Smith, of Jackson, J. H. Muir, Hatties- 
burg and T. T. Merrit, Meridian. The 
committee will report to the 130 stock- 
holders at a meeting this week. 


NO PLAN ON FOR MERGER 
Southern Union Life and Great South- 
ern Are to Continue as Sepa- 
rate Institutions 








DALLAS, TEX., Nov. 14.—There 
are no plans for the merger of the Great 
Southern Life and the Southern Union 
Life of Fort Worth following the pur- 
chase of the latter company by E. P. 
Greenwood, president of the Great 
Southern. Mr. Greenwood becomes 
chairman of the board of the Southern 
Union. He jpersonally has acquired 
large holdings in the Southern Union 
Life. The price paid has not been 
made public or the exact extent of the 
amount of stock purchased. It is un- 
derstood here, however, that the pur- 
chase amounts to considerably more 
than the controlling interest and in- 
cludes the purchase of all, or practically 
all, of the holdings of the major officers 


UNITED LIFE 


Concord 





ap 
A POLICY YOU CAN SELL 


Our Company offers complete protection. 


$5,000 
ALL IN ONE POLICY 


Any natural death .....ccccccccccccceseees ++++8 5,000 
Any accidental death. .....cscccscccseccececess 10,000 
Certain accidental deaths ......+.cceeeeeeeeeees 15,000 


Accident Benefits $50 per WEEK for fifty-two weeks 
$25 per WEEK thereafter (non-cancellable) 
Disability Income, Waiver of Premiums, etc. 


Also $5,000 “Preferred Risk” Policy—high value—low 
premiums; age 35, $19.91 per $1,000. Endowment Age 
85—Juveniles age 10 years and upward—Monthly In- 
come—Non-medical 


Insures and assures your client’s future and yours. 


Are you interested in an agency? Our Vice-President 
Eugene E. Reed, will tell you all about it. Write 
him direct ... and directly. 








AND ACCIDENT 
INSURANCE COMPANY 


New Hampshire 


Inquire! 
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of the Fort Worth company. The 
Southern Union has effected a _ par- 
tial reorganization, most of the old of- 
ficers being still active. The by-laws 
have been changed so that there is dele- 
gated to the chainman of the board the 
same general powers as president. In 
addition thereto certain special powers 
are credited to him. Some of Mr. 
Greenwood’s business associates have 
been added to the directorate. 

The Dec. 31 statement of the South- 
ern Union showed capital $250,000, sur- 
plus $207,129 and husiness in force $56,- 
187,949. The Great Southern Life on 
Dec. 31 had capital $2,400,000, surplus 
$1,366,153, insurance in force $190,073,- 
751. Mr. Greenwood owns a controlling 


interest in the Great Southern. The 
mid-year statement of the Southern 
Union shows insurance in force $60,- 


700,000 and assets of approximately $7,- 
000,000. The mid-year statement of the 
Great Southern shows $218,000,000 busi- 
ness in force and assets of about $30,- 
000,000. 

It is stated here that the two com- 
panies will continue under separate 
managements and separate staffs of of- 
ficers with the exception of Mr. Green- 
wood, who, due to his ownership of both 
companies, will doubtless exercise con- 
siderable voice in the management. Mr. 
Greenwood is an outstanding life insur- 





ance man of Texas and has been very 
successful in his operations. He is re- 
sourceful and aggressive and is build- 
ing up a splendid business. 





Four Given Diamond Pins 


Diamond pins have been awarded 
four field representatives of the Lamar 
Life for the sixth consecutive year in 
the All-Star Club, membership in which 
is based upon annual production. The 
winners, all from Mississippi, were A. C. 
Cox of Indianola, C. B. Malone of 
Weir, R. P. Scott of Laurel and I. S. 
Watson of Meridian. Each year a small 
diamond is set in a point of the star 
pin when the representative qualifies 
for membership in the club. At the end 
of the sixth year a large diamond is set 
in the center and the completed diamond 
pin is presented to the successful agents. 





Too Late to Question Fee 


The court of civil appeals at Austin, 
Tex., in the case of American National 
vs. Mrs. Mattie George, holds that ob- 
jection to the amount of attorney fees 
claimed must be made at the start, 
where suit is brought for the collection 
of a policy plus attorney fees. The suit 
was for $2,000 on a life insurance policy 
and $1,000 attorney fees. The court 
says the issue of excessiveness was not 





raised in the pleadings or in the proof 
and cannot be raised later. 





Launch Mutual Life of Texas 


The charter of the Mutual Life of 
Texas, principal office at Corpus Christi, 
was filed at Austin this week. It is a 
mutual, legal reserve company. The di- 
rectors are Murl Burt, W. D. Nolte, 
Tom C. Hye, W. L. Early and D. T. 
Parker, all of Corpus Christi. 


Talbot for Census Post 


Col. William E. Talbot, agency man- 
ager for the Southland Life of Dallas, 
Tex., has been recommended by Presi- 
dent Hoover as census supervisor for 
the district composed of Dallas and Col- 
lin counties. 





Thigpen on Texas Trip 


George H. Thigpen, Alabama com- 
missioner, left Saturday for Mineral 
Wells, Tex., where he was to address 
the annual meeting of the Texas Frater- 
nal Congress. 





Assessment Companies Merge 


H. B. Houghton, president of the Na- 
tional Aid Life, Oklahoma City, assess- 
ment company, has announced the ac- 
quisition of the Home Mutual Life and 








AND 


the booklet 


booklet. 


could 


FOUNDED 1867 





recent circularization campaign. 
50,000 indicated their interest in 
estate matters by asking for the 


The booklet made no attempt 
to instruct the layman in the in- 
tricacies of will making, but as he 
read, he was led to analyze his fi- 
nancial status carefully. As each 
page was turned, he found that 
the very plans he had made for 
the future were being discussed. 
The fact that only life insurance 
achieve these ends was 
brought home to him emphat- 
ically. A new need for life insur- 
ance protection was uncovered. 


50,000 
ANSWERED! 


“Your Will” is the subject of 
offered to 250,000 
Union Central policyholders in a 


repeated. 


The number of leads secured 


THE UNION CENTRAL LIFE INSURANCE CO. 


CINCINNATI, OHIO 


50,000 times this scene was 
50,000 policyholders 
contemplated the purchase of ad- 
ditional protection. 
were developed almost over night. 


from this campaign is more than 
twice as large as the number se- 
cured during a similar campaign 
in 1928. And the direct result of 
last year’s campaign was five mil- 
lions in new business. 
a tremendous increase in number 
of leads, new business secured 
from this source may reasonably 
be expected to double the amount 
reached last year 
office service which swells 
commission account of the Union 
Central agent. 


50,000 leads 


With such 





another home 
the 


JESSE R. CLARK, JR., PRES. 


























the Hamilton Mutual 


tual $2,000,000. 





Pan-American Agents Meet 


More than 50 Louisiana representa. 


tives of the Pan-American Life met jp 
New Orleans last week to attend a two. 
day school of instruction. The principal 
speakers were Crawford H. Ellis, pres. 
ident; Dr. E. G. Simmons, vice-presi- 
dent and general manager; E. J. Mc. 
Givney, vice-president and general coun- 
sel; Dr. Marion Souchon, vice-president 
and medical director, and Miss B. B 


Macfarlane, agency supervisor for 
Louisiana. 
Managers’ School in Oklahoma 
Thirty-two life managers, general 
agents and supervisors from Oklahoma 
Kansas, Arkansas, Missouri and Ne. 


braska enrolled in the managers’ schoo! 


conducted in Oklahoma City this week 
by the Life Insurance Sales Researc! 
Bureau, according to James B. Rogers 
president of the Oklahoma General 
Agents Association, under whose aus 
pices the school is being conducted 





Mississippi Time Extended 
Commissioner Lowry of Mississipp 
has extended the time of his ruling for 
putting into effect the standard disa- 


bility caluse until June 30. His first 
order was effective April 1. The ex- 
tension is given to allow companies 
more time to adjust themselves to th 


new requirements. 








News of Pacific 
Coast States 











HANN IS CHOSEN PRESIDENT 





Pacific Mutual Life Official Is Elected 
Head of Pacific States Actu- 
arial Club 





Alfred G. Hann, Pacific Mutual Life, 
was elected president of the Actuarial 
Club of the Pacific States at the two- 
day meeting held in San Francisco 


Russell C. Burton, New World Liie. 
was elected vice-president. Marcus 
Gunn, Western States Life, was re- 


elected secretary-treasurer. 

The principal discussion centered 
around the disability features of life 
policies, with a paper, “Permanent 
Total Disability Situation” by Mr. Hann 
“Enforcement of the New Standard 
Disability Provisions by Insurance De- 
partments in the Pacific States” by Bar- 
rett N. Coates. More than 25 members 
were in attendance. 





Expands San Francisco Office 


New and larger quarters have beet 


taken by the San Francisco office 0! 
THE NATIONAL UNDERWRITER at 105 


Montgomery street. The new room 
number is 907, and the telephone has 
been changed to Kearny 3054. Frank 
W. Bland is the Pacific Coast manager 
of THe NATIONAL UNDpERWRITER with 
headquarters in San Francisco. He has 
built up a substantial business for THE 
NATIONAL UNDERWRITER publications ™ 
Pacific Coast territory. 





Wrote About Walter Shepard 


The southern California agency of the 
Lincoln National Life, has been using 
a most unusual and successful method 
of stirring up interest in the contest held 
by the company during the past mon" 
in honor of Vice-President Walter + 
Shepard. It thas used the last fou 
issues of its bulletin as a means of 8° 
ing life history sketches of Mr. Shepard 
In each a different article appeare? 
written each time by a different ma? 
Each author was a man who had know! 
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Meet Today’s Call for 


Immediate Adequate Protection 


The low rate of our new Convertible to 65 
contract makes it practicable for a man to en- 
joy early in life and throughout his productive 
period the full amount of protection his family 
needs. 

A variety of options, including conversion 
to permanent insurance without medical exam- 
ination, makes the contract adjustable to future 
requirements as they develop. 

Full disability protection and double in- 
demnity included. 

Send for rates, sales instructions, etc. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


Over a Billion in Force 





WANTED— 
A MAN! 


Possessing the following qualifications: 


AGE 35 or over, seasoned and a pro- 
ducer. 

THREE years of life insurance experi- 
ence, 

Must be personally acquainted with at 
least 25 life agents. 


TO HIM— 
WE OFFER 


—The Highest commission for low cost 
participating insurance. 

—The services of an experienced field man, 
to help him in the field, appointing 
sub-agents, giving sales helps and to 


“PUT HIM OVER” 


Over $100,000,000 in Force 


We are particularly interested in Illinois, Missouri, 
Kentucky and North Carolina men. Write fully. 
We will not check references until after interview. 


Address N-43, care The National Underwriter 














INSURANCE STOCKS 


Bought—Sold—Quoted 


AN 
P. W. CHAPMAN & C0, INC. 


Insurance Stock Department 
115 W. Adams St. 42 Cedar Street 
CHICAGO NEW YORK 


43.8% GAIN IN 1929 




















VERY month of the first 

half of 1929 contributed 
a new all-time monthly record 
of production by the Com- 
pany in an Expanding Mood. 
Nineteen Thirty will be an- 
other great year, with still 
greater opportunities for its 
fieldmen. 








CALIFORNIA STATE LIFE 


INSURANCE COMPANY 


J. ROY KRUSE, President 
JAMES L. COLLINS, Supt. of Agencies 


Home Office: Sacramento 











22 





THE NATIONAL UNDERWRITER 





November 15, 19 

















Disability “Duty” 


With the announcement of standard provisions, 
some wide-awake salesmen have assumed it to be their 
duty to go out and tell the world to hurry up and buy a 
disability bargain, because rates and conditions soon 
will change. 


That is a short view and is poor salesmanship. If 
disability is being changed because it is not satisfactory 
to the companies, life underwriters should act as pro- 
tectors of their employers and not as agencies for unduly 
increasing the loss. Their duty is to their companies and 
policyholders’ interests under existing contracts. They 
owe no duty whatever to present policyholders or to new 
prospects to induce them to buy something which may. be 
sold ata loss. Selling to cover definite and specific needs 
is the right and only right sales motive. 


Home Offices want all the good new business they 
can obtain, if properly sold. They don’t want a single 
dollar that has been sold because of the coming change 
in disability. . 


Wm. A. Law, President 
Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 





The Penn Mutual Life 


Insurance Company 
Philadelphia, 


Independence Square Founded 1847 

















Provident “Mutual 


Life Insurance Company of Philadelphia 





FOUNDED 1865 





Mr. Shepard for a considerable length 
of time and each gave a different per- 
sonal slant, not only to his story of him, 
but also the contest itself. 





Add to Bank Group Policy 


Considerable increase over the origi- 
nal large group policy written at Seattle 
last May by E. B. Griffin, superintend- 
ent, and A. A. Moss, assistant super- 
intendent of the Prudential, for the Ma- 
rine-Bancorporation is reported. The 
addition of several banking houses to 
the corporation thas resulted in much 
additional premium income. 





General Agents Golf 


General agents and managers of life 
companies of San Francisco held a golf 
tournament last week at the California 
Golf club. P. M. Jost, chairman of 
the golf committee of the San Francisco 
Life Underwriters’ Association, had 
charge of the affair in which more than 
25 participated. Entries were handled 
by Oscar C. LeBart. 


C. C. Beyers’ New Post 


C. C. Beyers, agency organizer of the 
Occidental Life at the home office for 
past three years, has been appointed 
manager of the San Francisco office, 
succeeding Robert W. Wilson. 








NEWS OF LIFE POLICIES 








| Values and all Changes in Policy Literature, Rate 
|Books, etc. Supplementing the “Unique Manual- 
Digest,” published annually in May at $4.00 and the | 
(tite Gem” published annually in April at ed 

















LIBERALIZES JUVENILE FORMS 





Bankers Reserve Announces Complete 
New Line with Increased Privileges 
and Larger Limit 





The Bankers Reserve Life of Omaha 
announces new juvenile policies for ages 
under 10, in full force at age 5 and with 
graded death benefits on younger ages 
considerably increased. The group in- 
cludes 20-payment endowment at 85, 
20-year endowment, endowments ma- 
turing at ages 18, 19, 20 and 21 for 
education purposes, and 20-payment life 
guaranteed annuity including all features 
of the adult form. 

All policies may be issued with waiver 
of premium in event of death or total 
and permanent disability of purchaser 
or waiver of premium in event only of 
death, the disability clause being the 
new form recently adopted for adults. 

The conversion options offered at ma- 
turity are a liberal cash payment and 
paid-up policy for the same amount as 
the original, or a greatly increased paid- 
up life policy. The amount regularly 
accepted without special consideration is 
increased to $3,000 on one applicant. 
Special installment settlement options 
for college years will be inserted in en- 
dowments if requested. The juvenile 
program does not apply in Nebraska. 


Montana Life 


The Montana Life of Helena announces 
new rules regarding the writing of se- 
lective risk policies. Henceforth no 
specimen will be required for amounts 
up to and including $2,000. The company 
has inaugurated a urinalysis service free 
of cost to any applicant desiring it. This 
is expected to eliminate occasional delays 
in issuing policies. 


Equitable Life, N. Y. 


Minimum amounts of short term en- 
dowments which will be written by the 
Equitable Life of New York are an- 
nounced. These are: $2,500 for the five- 
year endowment, $5,000 for 10-year en- 
dowment, $7,500 for 15-year endowment. 
The minimum amount for all other forms 
remains at $10,000. 





Have a personal copy of The National 
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New Editor 
























co. W. HOLLEBAUGH 


C. W. Hollebaugh, who becomes eé 
tor of the “Pacific Underwriter” a 
Francisco, is a well known newspape 
man but has had practical experienc 
in insurance. From 1919 to 1924 he wa 
with the Equitable Life of New York 
two years as agent, two years as dis 
trict manager and one year as hom 
purchase department manager. Prix 
to the war he was in newspaper work 
He was connected with the Kansas Cit 
“Star” and the “Motor Car” magazin 
He served for a while with the Pott: 
Turnbull Advertising Agéncy at Kansx 
City. He attended the school of jouw 
nalism at the University of Missouri 
In 1925 Mr. Hollebaugh became hom 
office editor in charge of field servic 
work and sales educational departmes 
of the Western States Life of San Frat 
cisco, 

His experience has been broad. Dw. 
ing the last four years he has been: 
lecturer in the University of California 
extension division on life insurance 
and its fundamentals. He has now 
in’ press an_ educational book 
“Life Insurance Definitions.” He is on 






















of the 14 chartered life underwriter dt 
gree holders on the Pacific Coast. Dur 
ing the war Mr. Hollebaugh was 11 
the aviation division, serving as second 
lieutenant, and was stationed at Kell 
Field in Texas. 
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WILL RETRY McCARTHY CAS! 





Famous Suit Brought by Surgeo! 
Against U. S. F. & G. Comes Up 
Again in Des Moines 


DES MOINES, Nov. 14.—Dr. Wille! 
McCarthy’s suit against the Unite 
States Fidelity & Guaranty for $250 Pp 
week total disability benefits will be ™ 


tried in federal court here. The » 
Moines surgeon lost his appeal to 
United States Supreme Court ‘rom ™ 


circuit court of appeals in St. Loui 


which reversed the case and reman¢é 
it for trial. P 

Dr. McCarthy, who six years # 
severed the median nerve in his mé® 
hand when he fell on an icy paveme™ 


and claimed total disability under ® 
accident policy, was suing for mos 
alleged to be due from the compat 
since late in 1927. He has alr ady beet 
paid more than $40,000, including ™ 
$26,000 verdict won in 1925 and $25)! 
week income paid the first two yt 
after the accident, while the comp 
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In June, thousands of 
young men and 


women will leave col- 
lege and enter busi- 
ness. They will be- 





come lawyers, mer- 
chants, executives. 
America is a land of 
opportunity and in 










































the field of insur- 
ance especially 
there is an unlim- 
ited chance to 
make good. 


learn 





Agents 
every day that 
COMMON- 

WEALTH oco- 
‘operation enables 
them to make the 
most of their oppor- 
tunities. They realize 
that there is no sub- 
stitute for COMMON- 

WEALTH cordial co- 

operation — co-opera- 






tion that is given freely 
and unstintingly. This is 
the kind of service that 
counts most, and makes the 
COMMONWEALTH a 
company of opportunity. 





COMMONWEALTH 
LIFE INSURANCE CO. 
LOUISVILLE, KY. 
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considered Dr. McCarthy totally dis- 
abled. 

The company maintains Dr. McCarthy 
is no longer totally disabled, in that he 
can serve as a diagnostician and a con- 
sultant as well as perform minor opera- 
tions. The case has been widely cited 
as illustrating the danger in large in- 
demnities and lifetime disability con- 
tracts. 


CONSTRUCTION OF POLICY IN 
MICHIGAN CASE UPHELD 


The United States circuit court of ap- 
peals of the sixth circuit in the case of 
Bertha S. Kirby vs. Federal Life, ap- 
pealed from the district court for the 
eastern district of Michigan, holds that 
an insurance policy setting out the spe- 
cific risks to be covered does not come 
within the purview of a Michigan statute 
requiring the risks excluded to be print- 
ed in the same size type as the risks in- 
curred. The court explained that it is 
within the right of a company to include 
whatever risks it may desire in a policy 
and that if the language is clear the 
courts must accept the language used in 
its plain, popular and ordinary sense. In 
interpreting this policy, however, the 
court stated that the contract contained 
no general indemnity clause subject to 
certain excented risks but only specific 
risks which the policy covered. 

The assured took out an accident pol 
icy. He met his death by asphyxiation 
caused by inhaling carbon-monoxide gas 
from his automobile while trying to re- 
pair it. The beneficiary brought suit. 
The company claimed that it was not 
caused by any of the means or in any 
manner conditioned by the contract. 





Davidson With Georgia Casualty 
NEW YORK, Nov. 14—R. O. Da- 


vidson, now with the United States 
Casualty, will join the head office staff 
of the Georgia Casualty at Newark, to 
organize its accident and health depart- 
ment; subsequently, it is expected, addi- 
tional duties will be assigned him. 
Though still a comparatively young man 
Mr. Davidson is a well known figure in 
casualty underwriting circles, having 
been connected with the Royal Indem- 
nity for 15 years, latterly as swperin- 
tendent of its accident and health divi- 
sion. He will also be recalled as mana- 
ger of the same departments for the 
Equitable Life. 


Reports on Group Claims 


Study by the Equitable Life of New 
York of its group accident and health 
claims reveals that 14.9 percent of wage 
earners are disabled for eight or more 
consecutive days during each year. It was 
discovered that the average number of 
compensable days lost for disabled em- 
ployes has been 31, and the number of 
compensable days lost for employes 
active and disabled, 4.62. The Equitable 
points out that this indicates urgent and 
increasing need for group accident and 
health insurance among employes in the 
United States to protect against the 
three-fold distress that follows an un- 
expected period of unemployment due 
to disability—illness, added cost of med- 
ical attention and lack of income. 


Sterling Enters Texas 


The Sterling Life, Accident & Health 
of Los Angeles is entering Texas and 
will be represented there by C. C. Purvis, 
formerly a Texan, but for several years 
in Los Angeles, recently in local agency 
work, and previously with the Nether- 
lands and Western Automobile as ad- 
juster. His headquarters in Texas will 
be at Fort Worth. 

Charles Gilson is appointed agency 
supervisor for northern California, with 
headquarters in the Flood building, San 
Francisco. 


Makes Three Promotions 
Several changes are announced by the 
National Life & Accident of Nashville, 
Tenn. Manager E. C. Klingholz of 
Indianapolis No. 1 district, who has been 
on leave of absence, is now in charge of 
the Paducah, Ky., district, succeeding 
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STATE MUTUAL LIFE 
ASSURANCE COMPANY 


OF 
WORCESTER, MASSACHUSETTS 








A NATION-WIDE COMPANY 
with a record of 


EIGHTY-FIVE YEARS OF CONSISTENT 
GROWTH 


based on 
SOUND FINANCIAL STRUCTURE 
and 
FUNDAMENTAL RECOGNITION 
of the 
RIGHTS AND INTERESTS OF POLICYHOLDERS 
and 


BENEFICIARIES 











INCORPORATED — 1844 



































Builders of Business 


An Investment in Wallets 
Will Pay Big Dividends 


If vou have not used Kaufmann Systeman Security 
Holders you have a pleasant surprise awaiting you. 
For Kaufmann wallets will help you build business 
just as it is building business for hundreds of others. 
The Kaufmann Wallet is the best leather container 
on the market designed to provide a place for insur- 
ance policies, bonds and other valuable papers. 
Until you have used it to deliver those extra policies 
you have not made use of the biggest dollar for dollar 
life insurance business builder on the market today. 

The standard size is $2.25 and the large size, 

$3.15. Quantity rate gladly furnished on ap- 

plication. Other wallets from 65c¢ to $5.00 


E. L. KAUFMANN 
Room 700, Austin Bldg. 
111 W. Jackson Blvd. Chicago, III. 
Telephone Wabash 393% 
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spPense PUneRTTe BFR: - ROTH ERS SFC ROS THTAT HAT BISGD MEARS Manager C. E. Orndorff, retired at the | ment of the Sentinel Life, has return 
3 =i) | age of 76. Mr. Klingholz has been more | to that company after a short | 
: than 30 years with the company. M. E. | with the Mutual Benefit Health & \ 








4 B Belue has been promoted to superinten- dent of Omaha as head of the claim de. 
F x dent in charge of a new staff at Hunts- | partment. George Barrett, superintend. 
a Si | ville, Ala. F. T. Turrentine of Nashville | ent of agencies, will supervise the Claiy 
b 4 No. 2 district is now superintendent in | department in addition to his duties j 


3 | the agency department. 


bl | charge of the staff of Memphis No. 
district. 


34 cS 

5 § aerrenens Western National to Hold Convention 

Bs ry Will Meet in New York The Western National of Sherma, 

: 3 Dr. J. R. Neal, chairman of the execu- | Tex., is holding its agency convention a 
3 tive committee of the Health & Accident | its home office Jan. 25. The compar 


announces a/| has has a fine growth this year and js 


; a x - - . 
Just Reinsurance Sees of as eee 
», % meeting of the executive committee to | expanding over the state of Texas. Ex 


be held at 10 a. m., Dec. 11, at the Hotel 


E That's All a a Changes “Non-Can” Classifications Th 
: its | 





z E Alleged Swindler Jailed | The Sentinel Life has liberalized 

: 3 A man posing as S. A. Layne of Des classifications of some cccupations : 

F: 5 Moines was jailed in Owensboro, Ky., noncancellable business. Dentists, phy- L 
; 'f | charged with obtaining money on false | 5'C!4nS, Surgeons and undertakers, for. I] 
% s pretenses on alleged sales of privileges merly in class D, are now classed 

| | of issuing accident policies. He claimed | B-C. All other classifications remain as 


to represent the Universal Life of St. they were. 








e Louis and secured $10 from R. L. Pirtle, —— 
. a druggist, for a contract entitling New Oklahoma City Manager 
Pirtle to issue $10,000 in accident policies NEE : 
to customers. Mr. Pirtle later wired the P. B. Phillips, field superintendent in 









company, which replied that Layne was the St. Louis district of the Washingto: 

not in its service, but that many com- | Fidelity National, has been promoted t 

plaints had been received regarding his | manager of the Oklahoma City district 

operations elsewhere. Mr. Phillips served as a captain during 

the World War and was former stat 

* commander of the American Legion in 

Altman Returns to Sentinel | Suincta. Et. A. Farthing has been pro- 

KANSAS CITY, MO., Nov. 14.—A. B.| moted to field superintendent in Cleve- 
Altman, formerly with the claim depart- | land No. 1. 
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so WITH INDUSTRIAL MEN a 


A M E S ASKING FOR FURTHER TIME | at Nashville, Tenn. He started at Balti- Mar 
WORTH 2 82 EACH! more and was promoted inspector i 

ad e . : — 1925. William A. Maranda has been ap- 0 
Superintendent Baldwin of District of pointed superintendent at Escanab 


Columbia Hopes to Straighten Out Mich. He was formerly an agent 
St. Paul No. 1, was made an assistant it 



































Nearly two hundred thousand names were circular- Industrial Issue J seconde St. Paul No 
ized under Fidelity’s lead service plan during the past 1925 and transferred to St. Paul No. : 
vear - pc reeerigy Harry E. Kretschmann, superintende 
¢ : Superintendent Baldwin of the Dis- | at Escanaba, han Geen tonnemeares in a LI 
The average premium value of each name proved trict of Columbia has asked the district | like capacity to Green bay, Mis. 
to be $2.82 commissioners to give him further time — 
: in which to make a final report on senate Mode 
pedis os , ¥ I ; Mode 
Fidelity’s lead service has been in successful opera- bill 903, which relates to industrial pol- NEWS OF FRATERNALS Lil 
tion for nearly fifteen years and has afforded Fidelity icies, introduced by Senator Blaine of — Maan 
agents an easier and more resultful selling program W > ae oe pa ee that Servi 
‘i suc 1 policies sha ye Valid when they con- I E T ED 
More than $400,000,000 insurance in force. Con- tain provisions that they are void or void- RATE REBELLION QU 
tracts available in thirty-nine states able if the insured was not in sound a 
Ls ) - health at the time of issuance of the pol- |] Modern Woodmen Head Consul Re. AC 
Write for Booklet “What’s Ahead?” a or if the assured prior to that time | ports Nearly $75,000,000 in Certifi- 
iad one of more diseases named in the cates Have Been Transferred 


policy, unless the company proves that 


he IDE LI I ; MI J I [ JAL LIFE the applicant knew the insured was in a : 
seriously impaired condition of health Head Consul Talbot of the Moder 





or knew that the insured had one or | Woodmen of America says that the r Full | 


INSURANCE COMPANY more named diseases and further proves | ports reaching his office in Lincol! Come 


that such poor health or diseases consti- | Neb., show no general movement look- 
PHILADELPHIA tuted the proximate cause of death on] ing towards overturning the new a Sellin; 
; other claims. There are other provisions | adequate rate system adopted by the ; 
WALTER LEMAR TALBOT, President in the bill which are important. . mobil 
Superintendent Baldwin said that there Accid 
is considerable opposition on part of of- 
- “ : : - 0 
ficials of some of the industrial com- $1,000 to $1,600 n the 
panies. The bill was prepared by Percy ? o Pay C 
E. Budlong, one of the official reporters |] Ordinary Life Insurance at An 


GLOBE LIFE INSURANCE C0 OF ILLINOIS of the senate, The objectors had a con- Average Cost GUARANTEED 

° a _ —. and Mr. — OF ONLY $14.00 per $1,000 

= win, 1e ofhcers of the Continentz 
431 S. Dearborn St. Chicago Life were present. The pe rnsetion ser 

have expressed a desire to work with Mr. ALL PREMIUMS GF 

POSE BARRY DIETZ WM. j. ALEXANDER Budlong, improving industrial insurance | RETURNED 


President Secretary conditions in the district. Superintendent 


Baldwin said that in due season there in additi face of licv 
Successor to will undoubtedly be some amendments In addition to Iace 0 policy 


made which will be agreeable to all con- in event death before age 6U 


GLOBE MUTUAL LIFE INSURANCE CO. ||““""“* | wuts Face THERmarres 


INCORPORATED 1895 T. F. BARRY, Founder Springfield Office Opened AND PREMIUM REDUCED 20% 
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A new office has been opened at 
Springfield, Ill, by the Western & | | Original cost, age thirty, $21.40 
Southern Life in charge . N. Hart- _ y 17 

0 € e in charge of J. N. Hart- | per $1,000 to age 59; $17.19 


nett, formerly of Peoria. . 
per $1,000 thereafter 











e a Metropolitan’s Southwest Changes 
The Life Insurance Company of Virginia L. N. McAfee, formerly assistant mana- Write for Sample and Particulars 


ger at Oklahoma City for the Metropoli- 


° p ; . . : This is one of man i contracts 
1871 5 r. f tan Life, has been sent to Fort Smith, many GEgus 
8 Yea so Existence 1929 Ark., as manager of the district office ened by 





there, succeeding J. Hendry rhe fas . bd 
JOHN G. WALKER BRADFORD H. WALKER transferred to St. Louis.’ || Federal Union Life 
hairman of the Board nen President — FRANK M. PETERS, President 
Richmond, Virginia Predential News Cincinnati, Ohio 





Richard C. Manning has been ap- 
pointed superintendent of the Prudential 
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ACROSS 
THE 
NATION 


Extends the Territory of 


The PROVIDENT 


LIFE AND ACCIDENT 
INSURANCE COMPANY 


Chattanooga, Tennessee 








PROVIDENT TERRITORY 
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Somewhere on This Broad 
Map There Is an Agency 
Opportunity for You 


with 


LIFE INSURANCE 


Modern Policies at Low Cost 
—Liberal Agency and Prompt 
Service 

or 


ACCIDENT & HEALTH 
INSURANCE 


Full line of Broad Coverage 
Commercial Policies, Quick 
Selling $5.00 and $10.00 Auto- 
mobile Accident Policies and 
Accident and Health Insurance 




















on the Monthly Premium and 
Pay Order Plans. 


GROUP LIFE 
INSURANCE AND 
GROUP ACCIDENT 

AND HEALTH 

INSURANCE 
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LIFE INSURANCE EDITION 


head camp last June. Since that time 
speci il representatives have been call- 
ing on all who were members prior to 
July 1, 1919, when an adequate rate 
basis was adopted for future members, 


resenting nearly 75 millions. In addi- 
tion field men wrote 20 million new bus- 
iness, a portion of it being taken by the 
older members affected by the recent 
rate increase in order to bring their 
coverage up to the old level. Some have 
taken the cash option, but most of them 
exchanged for the modernized forms 
which cover various contingencies. 
The last of the injunction suits 
brought by Nebraska members was dis- 
inissed by Judge Munger in federal 
court on the ground that the order is 
legally domiciled in Illinois, the courts 
of that state alone have jurisdiction 
over these controversies. The suit in 
Illinois was argued and submitted to the 
supreme court there Oct. 21, the insur- 
gents having lost in the lower court. 
Commissiover Garfield Brown of 
Minnesota has declined to cancel the li- 
cense of the order to transact insurance 














business in Minnesota. The demand for 
cancellation came from the St. Anthony 
Hill camp of Minneapolis and was based 
on the failure of the head camp to file 
certain data with the commissioner. 
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PLAN NEW YORK CONGRESS 


State Association to Hold Sales Meet 
at Binghamton in May—Pro- 
rate Expenses 


At the monthly meeting of the New 
York State Association of Life Under- 
writers, held in New York City last 
week, Binghamton was selected as the 
convention city for the annual sales con- 
gress which will be held in May, the 
local association to set the exact date 
and arrange local details later. 

A new plan has been put into effect 
by which the larger associations in the 
state prorate the expenses of the trip 
to the city in which meetings are held. 
his enables smaller associations to send 
three delegates to the meeting. Sidney 
Wertimer presided and called on each 
local association for a report, all show- 
ing a flourishing condition. 

Albert Hirst made a comprehensive 
report on the application of the law to 
life insurance estates, as involving cred- 
itors. Roger B. Hull, managing direc- 
tor of the National association, pre- 
sented the greetings of the parent body. 
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and in the three and a half months have | 
reported exchanges of certificates rep- | 


























Active Markets in 
Insurance Stocks 
Bank Stocks 
Miller Investment Company 
120 So. La Salle St., Chicago 
. Telephone Franklin 7888 
_—— PELL 

















We Write All Standard Forms of Participating and 
Non-Participating Insurance Contracts and in 
Addition the Following SPECIALS 


1. Ordinary Life Special $5,000. 

2. Personal Life Monthly Income for Rejected Risks. 

8. The Best and Most Liberal Sub-Standard Facilities. 

4. Children’s Educational Policies age 1 day to 10 years. 
5. Up-to-date Health and Accident Policies. 


We welcome to our Ranks only serious-minded men of 
character and integrity—men who are intent upon suc- 
cess—and to whom we offer exceptionally liberal and prof- 
ftable contracts. 


Very desirable territory open in 


OHIO — INDIANA — KENTUCKY — TENNESSEE 
Address S. M. CROSS, President 


OLUMBIA LIFE 
INSURANCE COMPANY 
Cincinnati, Ohio 














Montgomery, Ala.—Dr. A. F. Harman, 
state superintendent of education, was 
the principal speaker at the monthly 
meeting of the Montgomery association 
He touched on the value of insurance 
in laying the foundation for a child's 
education. New officers will be elected 
next month. 

_ =. 

Buffalo, N. Y.—Parton Swift, Buffalo 
attorney who specializes in wills and 
trust agreements, addressed the Buffalo 
association’s November meeting, telling 
how life insurance men may cooperate 
to best advantage in estate planning. 
Six new applications for membership 
were presented. 

¢*¢ @ 

Altoona, Pa.—At the monthly meeting 
of the Altoona association Denver Whar- 
ton of Cresson, the Equitable Life of 
New York, reported on the national con- 
vention in Washington. Reports on the 
state convention in Williamsport were 
presented by Paul V. Tillard, Fidelity 
Mutual Life, and Thomas W. Norton, 
Equitable Life of New York. 

x * * 

Oklahoma.—S. G. Dickinson of the Life 
Insurance Sales Research Bureau, which 
is holding a managers’ school here, was 
the speaker at the first meeting of the 
season for the Oklahoma association 
Monday. Mr. Dickinson spoke on “Profit- 
able Prospecting.” 

Robert H. Carter, vice-president, pre- 
sided, in the absence of L. C. Mersfelder, 
president. He announced Jan. 31 as the 


BIG OPPORTUNITIES WITH 


GREAT REPUBLIC LIFE 
INSURANCE COMPANY 


of LOS ANGELES, CAL. 


This Company has General Agency openings in Texas, Oklahoma, 
Arkansas, Missouri, Kansas, New Mexico, Arizona and California. 
Liberal first year and renewal commissions, together with exceptional 
line of policies and other attractive inducements offered to capable men 
of high character and records of successful experience who would be 
interested in building a profitable future with a progressive Western 
company. For full information address 


W. H. SAVAGE, Vice-President 


Great Republic Life Building, 756 So. Spring Street 
Los Angeles, California 























date of the sales congress, when Dr. 








‘‘In This Way We Measure’”’ 


LIFE INSURANCE COMPANY may well measure its success by 

the good it performs rather than by great size. Through eighty- -six 
years THe Mutua Lire Insurance Company oF New York, the “first 
American Company,” has measured its success by the scope, manner and 
degree of its service. In such a way it is measuring now as its service 
broadens. 

Issuance of contracts of all standard forms, substantial dividends, 
income settlement provisions, Disability and Double Indemnity Benefits, 
and prompt payments and practices for convenience of members are 
embraced in its present service. 

It welcomes as field representatives those who know that success is 
according to the natural law of compensation—that the best comes to 
those who give out the best of themselves. 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street New York, N. Y. 
DAVID F. HOUSTON GEORGE K. SARGENT 
President 2nd Vice-President 


and Manager of Agencies 
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Wanted 


District Managers 


for 


Rockford, IIl. 


and 


Waukegan, IIl. 





Salary and Commissions 
State Full Particulars 


Communicate Immediately with 


S. T. WHATLEY, General Agent 
‘ETNA LIFE INSURANCE CO. 
230 South Clark Street 


Chicago, Ill. 
Tel. State 3380 






























Eureka-Maryland Assurance Co. 


OF BALTIMORE, MD. 


Incorporated Under the Laws of Maryland, 1882 


WE ISSUE 


STANDARD ORDINARY AND INDUSTRIAL POLICIES 


JN WARFIELD, President 
J. BARRY MAHOOL, Vice-President 


A W MEARS, Secretary 
DR EDWARO NOVAK. Medical Director 
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1 SAW YOU 


NAME 


IN THE CLUBMAN 








UNDERWRITER 


S. S. Huebner, Harold J. Cummings and 
Fred Goldstandt will be outstanding 
speakers. Mr. Goldstandt, formerly presi- 
dent of the Oklahoma association, is now 
general agent for the Equitable Life in 
New York City. 

*x* * * 

Colorado,.—Harry Fabling of Denver, 
president of the Colorado association, has 
appointed a committee which will study 
office practice conditions in the life 
offices in Denver. A questionnaire will 
be mailed in an effort to ascertain from 
the various offices their number of work- 
ing hours, holidays observed, ete. From 
the information thus gathered it is ex- 
pected a code will be published and its 
adoption recommended. 

* * 

Johnstown, Pa.—George S. Bullock, 
agency supervisor for the Equitable Life 
of Iowa, has been elected president of 
the Johnstown association. 


Davenport, Ia.—John <A. Stevenson, 
manager of the home office agency of 
the Penn Mutual Life, Philadelphia, will 
address the annual sales congress of the 
Davenport association here in the spring 
The one-day event attracts between 400 
and 509 life insurance men from eastern 
Iowa and western Illinois. 

Frank M. See, agency manager for the 
Union Central Life in St. Louis, will be 
the speaker at the meeting of the Dav- 
enport association Nov. 25. John Morrell, 
associate manager for the Equitable Life 
of New York in Chicago, will speak 
Dec. 19. 


Progress Plans 


Are Discussed 
(CONTINUED FROM PAGE 3) 


series of monthly letters of bulletins. 
This is a pretentious undertaking and 


| will be the largest job the organization 





|‘has thus far underwritten. Mr. Hull 


hopes to initiate this at once and ex- 
pects a great strengthening in associa- 
tion interest as a result. It was also de- 
cided to add an editorial staff of nine 
contributing editors for the “Association 
News,” these to ‘be named later and to 
greatly strengthen the spread of ideas 
consolidated in this monthly organ, 
Rural Development Work 


As to the special rural development 
work approved at the Washington con- 
vention, it was reported that experi- 
mental work is now being done in In- 
diana. A plan is being developed in In- 
dianapolis for adjacent territory to carry 
association benefits to rural agents and 
will be tried there before adoption gen- 
erally throughout the country. 

The mid-year meeting of the trustees 
and executive meeting will be in New 
York, March 14-15, the Friday and Sat- 








COLORADO——— ILLINOIS———— INDIANA IOWA 


O. W. JOHNSON, President 
HIO———_—-— OREGON—— PENNSYLVANIA 








KANSAS———-KENTUCK Y——— MICHIGAN———- MINNESOTA ——MISSOURI 


‘“‘INDEPENDENCE FOR DEPENDENTS’’ 


Request details for our remunerative contracts for 


AGENCY MANAGERS FOR 
PENNSYLVANIA, OHIO, WEST VIRGINIA, ILLINOIS, INDIANA, COLORADO 


You will benefit by our special attention now to these States 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


134 North La Salle Street, Chicago 
TENNESSEE———-VIRGINIA——— WASHINGTON———-WEST VIRGINIA——NEBRASKA 


VNITOUWVI HLYON 


S. W. GOSS, Vice-President 
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urday following the sales congress ang 
annual meeting of the New York Lif 
Underwriters Association. Thus th 
trustees and committeemen from outsid 
New York will be able to be presen: 
for that eventful day in New York an 
will be the guests of the local associa. 
tion for the day. There were 14 presey: 
at the meeting this week including a fey 
guests invited to report on their speci 
work, They were S. T. Whatley of C) 
cago, president; Paul Clark of Bosto; 
chairman executive committee; Rober 
L. Jones, New York; William M. Furey 
Pittsburgh; E. B. Hamlin, Cleveland 
Frank L. Jones, New York; James Ej. 
ton Bragg, New’ York; John C. Me. 
Namara, New York; Graham C. Wells 
New York; Mansur B. Oakes, Indiana. 
polis; Roger B. Hull and M. L. Hoff 
man of the National association hea 
office. 


Stock Drop Has 
a Silver Lining 


(CONTINUED FROM PAGE 3) 


Several agents of the same branch 
the New York Life during the last week 
have employed the same method in clos. 
ing large amounts of business for tt 
particular purpose of protecting families 
of men who lost heavily in the market 

“This is the greatest demonstration oj 
the soundness of life insurance, and i 
fact of the whole life insurance idea 
that this country has ever seen,” Mr 
Whatley said, 

“The country should realize that 
insurance values are the only values 
that did not fluctuate or change in tl 
slightest degree during this near pai 
on the exchange. 

“Life insurance demonstrated 
unique position as an investment in ar 
other way during the stock frenzy. | 
believe life insurance cash values play 
a large part, in that many persons wer 
able to get cash immediately to protect 
themselves against drops in stock val 
ues, who otherwise would ‘have bee 
soid out by their brokers. There is 1 
way of estimating how many families 
were saved from financial ruin in tl 
way. but I am sure it was a large nun- 
ber.” 


qe 


Say Many Agents Were Caught 


While thousands of agents over the 
United States were “preaching” 
moral of the stock market, there als 
were many who themselves were caught 
in the speculative frenzy. One Chicag 
agent lost $72,000 in cash and _ paper 
profit, his entire account being closed 
out by the broker 10 minutes befor 
he appeared with $10,000 margin t 
cover. Another Chicago agent lost $17 
600. Similar experiences occurred 
New York and other large centers. 

Intense interest in progress of the 
stock market decreased production 
many agencies over the country in the 
last two weeks, due largely to the i 
ability of agents to find prospects 
their offices. 

Agents reported whole floors in office 
buildings untenanted while the ¢* 
changes were open and they made hut 
dreds of calls only to find most of thet 
prospects away watching the black 
board. It is said for the most part pro 
duction to date, however, is well aheat 
of the same period last year and mos 
offices are optimistic of a record break- 
ing production in 1929. 


Advertisers Group Elects 


A. L. C. Page was elected president 
of the Life Insurance Advertisers Ass 
ciation of Canada at the annual meets 
in Toronto. The vice-presidents are D. 
W. Hoegg of the National Liie a 
William Wallace of the Confederation 
Life. E. Morton of the North Am« can 
Life and T. F. Stanford of the Canada 








Life, are directors, and F, G. Ivory 
: : red 
Canada Life, was reelected secretary '™ 

nost 


the 10th consecutive year in that 
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Turn in Investment Market Emphasizes 
Need of Life Insurance as the Ballast 
for Personal and Business Protection 


It is the business of the life insurance 


man to adapt himself quickly to the 
changed conditions. There has been a 
temendous change in conditions re- 


cently which is bound to affect numer- 
ws people in various ways. The first 
reaction of a life man to the stock slump 
is, naturally, that men who have lost 
aper profits in stock will not feel like 
wying life insurance. But is not an un- 
certain time like the present just the 
me to buy life insurance? Life in- 
surance is the one fundamental secur- 

and that is what the average man 
neds for the protection of his estate 
and his family. Suppose one takes the 
mardest hit of life imsurance prospects, 
the men who have lost large paper prof- 
s and also those who are still carry- 
ng stocks on margin; here is an idea 
that may be used: 


Use of Annual Statements 

in the Solicitation 

Annual statements of life companies 
have never been regarded as very “live” 
soliciting literature, although some com- 
panies, notably the New York Life, have 
educated its agents to use the annual 
statement to good effect. Suppose each 
life salesman were to make up a list of 
of his prospects he knows are 
nterested in the stock market and the 
movement of common stocks, and that 
he goes to them with his company’s 
annual statement showing a list of the 
securities which make up its assets. 
Nearly every company ‘has a wonderful 
list of the kind of securities that are 
gilt edge in the present market. 

Suppose the prospect were asked to 
look over this list and say what he 
thinks of them in the light of the pres- 
ent stock situation. He could not help 
eing impressed with the fact that the 
investment officers have invested wisely 
and well, 

Can Point Out Uncertainty 

of the Stock Market 


Then suppose the agent made a talk 
n the uncertainty of all things finan- 
cial at the present time and showed how 


those 


billions of dollars in investment values 
have been wiped out virtually over night. 
Assuming that the prospect one of 
those who has lost something, will not 
the appeal of security and protection be 
particularly strong at this time? Sup- 
pose that he has not only lost consid- 
erable in paper profits but is still “in 
the market” and were he to pass away 
suddenly his estate might indeed be in 
a very tangled condition. How can he 
protect the tangled estate? There is 
only one way, if h~ wishes to provide a 
large sum of ready cash in the event 
of his death and inability to give it fur- 
ther personal protection; that way 1s 
life insurance. No matter how hard 
pressed a man may be, he should squeeze 
out enough money for the life insur- 
ance premium and take out a good sized 
policy at once. He will know, not only 
that should the personal protection of 
his estate be removed it will at once be 
replaced by a large sum in cash but 
that the payment of that cash is guar- 
anteed by a great mass of absolutely 
good securities, which cannot possibly 
fluctuate in value more than a few 
points, and these securities will be a sta- 


is 





estate 


his 


bilizing factor in making 


whole. 


In such times as these should a man 
die, many obligations at once become 
aue, and if his common stocks were 


to be sold to pay his debts, a heavy sac- 
rifice would be involved. In this 
life insurance cash bears the same rela- 
tion to his estate which the good securi- 
ties he has put up in order to protect 
his stock market obligations bear to the 
stock he is holding “for a rise.” 

Great Sacrifice Might 

be Necessary for Estates 


case 


Many life men have been heard to re- 
mark that with the slump in the market 
many prospects will cease to be such. 
Exactly the contrary is the case. They 
will or should be better prospects than 
ever, if the life man properly presents 
his arguments. There is no man 
badly caught in the market but what he 
can well afford, at any price, to get the 
amount of the first annual premium to- 
gether and take out life insurance pro- 
tection against the unusual obligations 
that have accrued against him and his 
estate in this period. The argument is 
virtually the same as in insurance to 
protect mortgages 


$O 


and other debts. 
These have always been the most po- 


tent in selling life insurance. A man 
who is on “easy street,” who has cash 
and other assets without liabilities, is 





usually the hardest man to sell life in- 
(CONTINUED ON NEXT PAGE) 





Brushing Up on Fundamentals 











“Old line company” is a colloquial 
that is, a company which transacts bt 


maintains a reserve as required by state laws. 


the assessment or natural premium 
high death rate experience at the olde 
. 
The face amount of a policy mea 
turity of the policy. The face amount 


demnity benefits. 
* 


expression for legal reserve companies, 
isiness on the level premium plan and 
It is thus distinguished from 
plan, which does not provide for the 
r ages. 

* * 

ns the sum specifically payable at ma- 
joes not include disability or double in- 


* * 


Insurable interest means the interest which one person has in the life of 


another which would justify insurance 
former. 


to desire that the policyholder should continue to live. 


on the life of the latter in favor of the 


The interest should be strong enough on the part of the beneficiary 


If that interest is not 


evident the policy becomes a mere wager or speculation upon the hazard of 


a life. 
ests on the life of a policyholder. 


Immediate relatives, employers and creditors al! have insurable inter- 











97 
a/ 

















Meaning of Reserve Is 
Difficult to Explain 











“One of the most difficult things to 
explain understandingly to a layman is 
the meaning of 
lite insurance,” said A. 
Home Beneficial of 
Industrial Insurers 
bile this week 
the business 


as applied to 
B. Upshur of the 
Richmond at the 
Conference in Mo- 
“The man on the street, 


‘reserve,’ 


man, the insurance agent, 
all glibly speak of ‘reserve,’ but if 
asked for a definition of it, it will be 


found that their knowledge is usually of 
the vaguest sort. 
“The following explanation is offered: 
Reserve is the present value of the de- 
hiciency in future net premiums to pro- 
vide the promised benefit. For instance, 


a man 20 years old will pay a net pre- 
mium of $13.48 for $1,000 insurance 
payable at death. Twenty years later 


this same benefit would cost him $23.50, 


making the then annual deficiency in 
premium on his first policy, $10.02; 
which, multiplied by the value of an 
annuity-immediate at 40 (17.4461), gives 
$174.90, which is the 20th year reserve, 


or the value, at age 40, of the deficiency 
it future premiums under the policy 
taken out at age 20. 


Use of Single Premium 


“This 


is may also be demonstrated by 
use of the single premium. At age 40 
the single premium is $410.03. Future 


premiums have a value then of $13.48 x 
17.4461 235.13, making the deficiency 
$174.90, as above. A third, known as 
the accumulation method, is too long to 
describe here, but it is a labor-saver 
when an entire table of reserves at all 
ages is required. 

“The primary purpose of reserve is to 
enable insurance companies to accept 
uniform premiums throughout life, from 
the policyholder. It would, of course, 
be possible to issue policies with pre- 
miums sufficient only to purchase pro- 
tection for one year at a time, but this 
would necessitate increasing the pre- 
mium every year; in other words, graphi- 
cally expressed, such premiums would 
appear like the cross-section of a flight 
of stairs; at the older ages the price 
always increasir~ and becoming practi- 


General Agencies Greatly Increase Their Production 






By Offering the 
Standardized 























A Book of Quality 


Your Agent’s Name in Gold on the front cover of the binder as illustrated. 
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DALLWIG 


POLICY AND 
COMMISSION 


RECORD 


As a Prize in Production Contests! 


Why not give your agent something that will help him in his work rather 
than a prize that will take him away from his work. Due to the publicity 
the DALLWIG RECORD has had it makes an excellent production prize. 
Many managers and general agents have offered a few Dallwig Records 


as prizes for certain month’s production with excellent success. 


Do not 


miss this opportunity of increasing your agency’s production. 


lease send information as follows: 


personal production, 


How to use the Dallwig Record in production contests. 
] Complete information and price of the Dallwig Record tor my 


1 P. G. Dallwig, Inc., 105 W. Adams St., Chicago. 


“It dignifies your business” 

















THE NATIONAL UNDERWRITER 








ACTUARIES 





CALIFORNIA 





Barrett N. Coates Cart E. HerrurtH 


C oaTEs & HERFURTH 


CONSULTING ACTUARIES 


114 Sansome Street 437 So. Hill Street 
SAN FRANCISCO LOS ANGELES 
¢ 





ILLINOIS 





ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 
tee N. La Salle St. 
Telephone State 7288 
CHICAGO, ILL. 


1OWA 





RSTON L. MARSHALL 
CONSULTING ACTUARY 


Hubbell Building 
DES MOINES, IOWA 





“MISSOURI 


LEXANDER C. GOOD 
Consulting Actuary 


807 Paul Brown Building 
St. Louis, Missouri 





and 
800 Securities Building 
Kansas City, Missouri 





NEW YORK 








A. GLOVER & CO. 


Mi M. Dawson & Sos 


cally prohibitory. By the use of the 
level premiums we, in effect, draw a 
straight line midway of the imaginary 


the premium so derived being 
to buy the 


staircase, 
in excess of that necessary 
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policy, but, by the setting aside of 
part of this excess, the company js able 
to continue, in the later years, to acces 
a premium which by itself would be in. 
adequate were it not for the reserve ae. 




















protection during the early years of the | cumulations of the early years.” 
Compiled by ia Sp r — 
According to the United States De-j{ think. All the world is a store and a) 
partment of Commerce figures there the people in it are sales people. Ever 
were 1,182,427 marriages in 1928 in the | one of us is trying to transfer an ide 
United States. If each of these couples | from his own head into some othe: 
had been sold only a $1,000 life insur- | brain. And that is the essence of sales. 


ance policy, it would amount to approx- | 
imately 1/20th of the new business sold | 


in 1928. If a $5,000 policy had been sold 
to each married couple, it would account 
for a quarter of last year’s total. 

* * HS 


Dullness is the blight of every man’s | 


life. He is bored with this or tired of 
that. Enthusiasm is compelling and the 


manship.—Arthur Brisbane. 
* * * 
| In the program itself it’s a question of 
hours of preparation and minutes of in. 
terview.—William D. Love, Richmond 
| general agent Connecticut Mutual Life 
* * * 


“Industrial agents make about 21 per. 
cent of their earnings in selling ordinary 














Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha, Kansas City 





*® Consulting Actuaries CONSULTING 
128 North Wells Street, Chicage ACTUARIES 
Life Insurance Accountants 08 W. 4th St. New York City 
Statisticians 
INDIANA OODWARD, FONDIL- 
LER and RYAN 
HGH, DAVIS & HAIGHT, Inc. Consulting Actuaries 
Insurance Accountants 


Richard Fondiller Harwood B. Ryos 
Jonathan G. Sharp 
75 Fulton Street 
New York 





VALAHOMA 








ARRY C. MARVIN 

Consulting Actuary 

2105 North Meridian St. 
INDIANAPOLIS, INDIANA 











J. McCOMB 

COUNSELOR AT LAW 

* CONSULTING ACTUARY 
Premiums, Reserves , Surrender 
Values, etc., Calculated. Valuations 
and Examinations Made. Policies 
end all “ I yr 5 Forms Pre- 


vee Miligy of Insurance @ 
ialty. 
Colcord Bldg. OKLAHOMA CITY 

















ARE YOU AWAKE TO OPPORTUNITY 
Life Insurance Men of Vision Know That the Greatest 
Opportunity 
Is with the Company That Is 


NOT TOO LARGE 
NOT TOO SMALL 


NOT TOO OLD 
NOT TOO YOUNG 


The Solid Growing Company Officered by Men Who Are Agency Minded 
WE HAVE THE TOOLS 








y and Double I 


Participating and Hen-Pustisieatiog Policies—Men and Women on Equal Terms—Total 


Circularization Aids—Supervisor’s 





Help—Direct Contracts, Human Relations, Liberal 


Contracts and Special Producer’s Clubs 


If You Are Ready for a General 


G Agen 
1OWA—NEBRASKA—MINNESOT A—AND SOUTH DAKOTA 


cy There Is Desirable Territ Open in 





THE OLD LINE 
CEDAR RAPIDS LIFE INSURANCE COMPANY 


Jay G. Sigmund—Vice-Pres. & Agency Director 


COL. C. B. ROBBINS, Pres. 


Cc. B. SVOBODA, Secy. 


CEDAR RAPIDS, IOWA 


RESERVE 
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35 (AGE 45 


older ages. 


R. E. Spaulding. 





AGE 65 


The above chart shows the reserve, on 3 percent basis, for 
the principal forms of life and endowment policies. 
rate on natural premium, in the extreme right of the chart, shows 
the yearly renewable term type of policy which is like the old 
discarded assessment schemes; the cost being prohibitive at the 


—Chart from “Life Insurance Selling fur Beginners,” by 


AGE 15 AGE 95 AGE 9%%5-% 


The step 


























OPPORTUNITY! 


Desirable Territory Open for General Agencies. 
Liberal Contracts. 


THE CAPITOL LIFE 


Insurance Company 
DENVER, COLORADO 











WHAT TO KNOW ABOUT LIFE INSURANCE— 


ee te Rn acaccecaneees 


bide cscdckseeksiehesedcenne Price $1.50 


A practical, clear statement by a field man or what the average salesman needs to know about the funda- 
mentals. 


Order from The National Underwriter, 


A1946 Insurance Exchange, Chicago. 














facts should be presented with color and | 
and | 


human interest 
commonplace manner. 
*x* * * 

“The youth of the United States 
learned the value of life insurance dur- 
ing the great war. Since then a great 
many have realized that it is their op- 
portunity to provide for their loved ones 
who confront the uncertainty of life 
itself.’ eo Ww. Mellon. 


warmth to arouse 
not in a dry, 


“think as you want 
you must think as they 


To make ie 
them to think, 


Market Emphasizes Life 
Insurance Vitally Needed 


(CONT'D FROM PRECEDING PAGE) 
surance. A great many well to do men 
usually in this position new find them- 
selves, if only temporarily, in an en- 
tirely different situation. The present 
is a great opportunity’ for the life in- 
surance man to sell the thousands of 
prospects who find themselves caught 
in the stock market. 


New Interest in Life 
Insurance Arguments 


The current Ohio National Life bul- 
letin says: “The income of many fam- 
ilies generally ‘i fixed within certain 
limits. The budget, if there is one, must 
be worked out carefully to cover the al- 
most endless monthly payments on the 


insurance.”—Alfred Hurrell, vice-presi- 


dent Prudential. 
2 2 

One company has found that agents 
who had attended a company training 
school write on the average 66 percent 
more business than a non-school agent, 
and in the second contract year the av- 
erage monthly paid business of school 
agents is 57.4 percent greater than non- 
school. School agents produced 349 
Percent more cases than non-school 
agents in the first contract year.— 
Pearce H. Young, Missouri State Life. 
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furniture, of 
family 


automobile, 
It is rare indeed if a 


new radio, 
what not. 


on its own accord arranges its budget 
to meet the cost of additional life m- 
surance on its head, the breadwinner 
who keeps the home and family to 
gether. You know many a family that 
is ae right up to its income and m 
some cases beyond it, with little i an) 
life insurance protection, When te 
head of such a family passes on, Just 
think of the awakening in store forthe 


-ided 


is 


widow when she realizes that a de 
lowering in her standard of living 
necessary. 

All life insuranc@arguments ar 
potent now than ih ordinary times, but 
in the readjustment period just 4 head, 
we may expect a new interest in and ace 
ceptance of the fundamental life imsut- 
ance arguments. 
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WwW. L. MOODY, JR. WwW. L. MOODY, Il W. J. SHAW 
President Vice-President Secretary 
Vice-Pre. 


SHEARN MOODY T. L. CROSS 
ident Vice-President 


American National 
Insurance Company 








HOME OFFICE: 


| GALVESTON, TEXAS 


$568,557 ,042.00 INSURANCE IN FORCE 


We Have Openings for Live Men in 


Koaneas Minneseta Texas 
North Carolina West Virginia 
South Caroline 


Under Direct Home Office Contracts 


ORDINARY—INDUSTRIAL 
GROUP—HEALTH AND ACCIDENT 


Liberal First Year and Renewal Commissions 
Up te Date Policies—Non Medical—Group and Special Low 
Premium Plans Offering New and Attractive Features. 


If Interested Address 


AMERICAN NATIONAL INSURANCE CO. 


GALVESTON, TEXAS 
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A YEAR OF 
SIGNIFICANT PROGRESS 


yg 


Increase in New 


Paid for Insurance in 
New York City in 1928 


HOME LIFE INSURANCE COMPANY 
OF NEW YORK 


ETHELBERT IDE LOW, 
President. 


JAMES A. FULTON, 
Agency Vice President. 
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UNLIMITED OPPORTUNITIES 


You will like our liberal first- 
year and renewal commission 
contract direct with the home 
office. It gives you the right to 
sell men, women, and children 
real protection on a low-cost 
participating or non-participat- 

















HOME OFFICE ing basis. 
Just glance over this list: 
Participating Policies for Women Modified Life 
Non-Participating  Child’s Educational Low Cost Term 
Sub-Standard Juvenile Policies Double Indemnity 
Preferred Risk 6%, Guaranteed Disability Income 
Pay-Roll Deduction Income Premium Waiver 
Monthly Premium Life Income Retirement 
Age Limits: Income 


Ask for further information 


JEFFERSON STANDARD 
LIFE INSURANCE COMPANY 


JuLian PRICE GREENSBORO 
President North Carolina 


MORE THAN 350 MILLIONS IN FORCE 
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A REAL GENERAL AGENT'S CONTRACT 
AWAITS THE MAN 
WHO IS INTERESTED IN BUILDING 
FOR THE FUTURE 


LOW NET PREMIUMS AND A DIRECT HOME 
OFFICE CONNECTION, makes it possible for our 
general agents to render prompt service. We issue 
policies from birth to Age 64. 


Openings for general agencies in 
WISCONSIN MINNESOTA 


ILLINOIS MICHIGAN 
INDIANA 


Cc R. BOARDMAN ~ PRES 


OSHKOSH W/WISCONSIN 


airy ACCIDENT AND: HEALTH: INSURANCE 




















NJ 


Aa 





“3 2 ese 
‘ ff : as —_ 
~~ *~" . . -~. sak 
” The tity ae 
rs °! 28 ’ 7 as 
M7 Fe. 
4 r 


o. 


- © 


These Gobs will know what to do 
should they meet this situation in 
Wartime. 


fUREIPA IRIE D 


In this extremely intimate organization agents 
are constantly informed of the ways and means 
of meeting situations. The unusual and attrac- 
tive side to this preparedness program is the fact 
that much of this training is brought to the 
agent in the field by representatives of the 


Company. 


You'll like The Peoples Life—the company 


that does more for its agents. 


THE PEOPLES LIFE INSURANCE 
COMPANY * ILLINOIS. 


CHICAGO, ILLINOIS. 
our Stedman: President. 
G.L.Lutterloh: - -Secrefary 





